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Washington Predicts Tailspin for CIO | 


Lack of Leaders); 
May Force Early 


Disintegration 


Sparks 


An ietieniie Year 
Evans Diversified 
Father and Son 
Embers of Yesterday 
Chevrolet’s 13,000,000th 


-_—sor < 
By 


Chris Sinsabaugh 


TRAWS which show the way 
the 1938 automobile trade 
winds may blow already are be- 
ing strewn 

along the _  in- 

dustry’s high- 

ways. One par- 

ticularly long 

and husky 

straw the col- 

umn has picked 


E. S. Evans sr. 


up indicates a 
most definite 
engineering 
trend toward 
what may be 
generically 
termed the 


E. S. Evans jr. 


automatic transmission or gear- | 
may | 
the | 


‘Parts Industry | 


as in the case of | 


this 
of 


shift. Broken down, 
mean the _ elimination 
gearshift lever, 


Hudson, or Oldsmobile’s  hy- 


draulic shift which automatically | 


shifts through gears in the trans- 
mission box. Each is in a differ- 
ent classification but both shooting 
at the same bull’s-eye. 

* * * 


HUDSON HAS DONE a grand 
pioneering job with the Electric 
Hand, undoubtedly having im- 
pressed on the motoring public 
the value of this step-forward 
device, as indicated by the fact 
that in the two years it has been 
used by Hudson optionally, more 
than 135,000 have been fitted to 
Hudsons and Terraplanes. Which 
means that about half the prod- 
uct has been Electric-Handed, 
despite an extra charge as an 
option. 

In the case of Oldsmobile, which 
started optionally equipping its 
1937 eight-cylinder job in May 
this year, the demand has been 
so keen, despite the extra $80 
charged, that at the present time 
about half the Olds eights that 
are going onto the market are 
fitted with the automatic shift. 
This with the company soft- 
pedaling rather than exploiting 
the device in an advertising way. 

a ” * 


THIS GROUND-BREAKING 
on the part of this pair of big- 
production manufacturers is 
bound, I think, to be reflected in 
the engineering trend for 1938. I 


(Continued on Page 17, Col. 1) 
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Administration Support 
of Lewis Reported 
Weakening 


By WILLIAM ULLMAN 


WASHINGTON.— 
Ranked only by universal 
anxiety about the fate of 
Amelia Earhart and Capt. 


Noonan there was mounting 
evidence here this week of the 
tailspin into which John L. Lewis 
has fallen in his scheduled non- 
stop flight in the CIO. 

The seriousness of the labor 
ezar’s plight became apparent 
when a vast majority of workers 
barred from their jobs by the 
seven-state steel strike went back 
to the mills, the walkout effec- 
tively broken. Piled on top of 
this was evidence that in other 
ways Lewis is beset with the 
seemingly insoluble problem of 
controlling the unions which so 
precipitately rushed to his ban- | 
ner. Observers agree that so- 
unauthorized strikes, fol- 
|lowing agreements made by em-| 
ployers, have demonstrated that | 
CIO can give no guarantee that | 
13, Col. 4) 
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Shows 30% Jobs | 


Increase in May) | 


DETROIT.—Employment in the 
automotive parts and equipment 
industry for the four-week period 
ended May 29 is 30.8 per cent 
above 1929, while production is 
within 2.6 per cent of the aver- 
age for that year, according to 
the monthly report of the Auto- 
motive Parts & Equipment Man- 
ufacturers. 

The average hourly rate for all 
factory workers employed by the 
group of 48 original equipment 
manufacturers who supply the 
figures for the APEM report, has 
increased to 81.9 cents per hour, 
against 68.1 cents for the similar 
period last year and 80.2 cents for 
the previous four-week period. 

The average weekly earnings 
per employe for the period was 
$31.36, with all male production 
employes averaging $32.37 per 
week and non-productive male 
employes averaging $37.48 for the 
period. 

Man hours worked, the hourly 
average rate of pay and the aver- 
age weekly earning per employe, 
as well as the total payroll $10,- 
700,000 for the period, are the 
highest reported at any time since 
statistics have been compiled by 
the APEM, the report states. 








CHEVROLET’S 13,000,000th blessed event was the occasion for 
mutual congratulations between M. E. Coyle, left, general manager 
and W. E. Holler; general sales manager. Number 13.000,000 came 
down the line just 11 months and two days after number 12,000,000. 
Only once in the history of the company had a million cars been pro- 


| eral Motors. 


| after 
| shortest million-unit period in the 


|for the frequent interruptions of | 
|}output since Jan. 


| been reached from 60 to 90 days 


duced in shorter time. 


13,000,000th Chevrolet — 
Rolls Off Assembly Line 


DETROIT.—Another milestone 
in industry was reached here 
|Wednesday, when the 13- 
millionth Chevrolet rolled off the 
assembly line in the Flint plant 
of the Chevrolet division of Gen- 


In spite of interrupted produc- 
tion, Chevrolet’s 13-millionth was 
produced in a _ period of just 
|two days more than 11 months 
No. 12,000,000, the second 


company’s history. Officials stated 
that the demand for the 1937 
|models has exceeded anything 
heretofore known, and that, but 


1, production 
and workers’ wages would have | 
shattered all previous records, and 
the present milestone would have 





earlier. 
Production of No. 13,000,000 
was marked by no ceremonies at 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Make Pos. 
1—396,808 Ford 326,394— 2 
2—334,473 Chev. 416,733— 1 
8—211,556 Plym. 202,372— 3 
4—116,593 Ddge. 101,639— 4 
5— 91,8143 Pont. 70,573— 6 
6— 84,545 Olds. 85,497— 5 
7— 81,371 Buick 64,529— 7 
8— 46,596 Pack. 22,786—11 
9— 42,551 Hud.* 43,205— 8 
10— 38,292 Chrys. 24,395—10 

* Includes Terraplane. 
Total All Makes 
1,603,209 1,452,388 


See Total Registrations to Date, 1937- - 
1936, pages 20 and 21 this issue. 


the factory, but M. E. Coyle, gen- 
eral manager of the division, is- 
sued a brief statement from his 
Detroit office officially announc- 
ing the event, which was also the 
occasion for an informal lunch- 
eon, attended by Coyle, Holler, 
and other executives of the com- 
pany. 

When the present management, 
headed by Coyle, took over the 
reins in October, 1933, the com- 
pany had built 9,000,000 cars and 
trucks. The 10-millionth was pro- 
duced Nov. 20, 1934, the 11- 
millionth Dec. 4, 1935, and the 
12-millionth August 5, 1936. Rec- 
ords show that it took 12 years 
for the company to build its first 
million units, while the remain- 
ing 12 million have been pro- 
duced in a period of only 14 
years. 








$6 Per Year, 10c Per Copy 


186, 889 Workers 
Employed July 1 
Tops Lewis Bid 


Output Hits 1,000,000 
for ’37; Plan $500,000 
Norfolk _ Expansion 


DETROIT. — Announce- 
ment by the Ford Motor Co., 
that average wage rates in 
its plants as of July 1, were 
$7.25 per day with 86,889 
workers on the payroll dividing 
$630,792.60 each day, has bol- 
stered the growing feeling in this 
area that unionization at Ford 
will be no easy task if workers 
themselves are given free choice. 
To date John L. Lewis and his 
CIO have been unable to release 
similar figures showing their con- 
tribution to the workers’ welfare 
and national prosperity. 

In addition to its wage an- 
nouncement the company indi- 
cated that it is adhering to its 
traditional policy of minding its 
own business by the statement 
that on Friday this week it had 
produced its 1,000,000th V-8 for 
1937 bringing its production since 
Col. 1) 


(Continued on Page 23, 


Coupe Is Added 
To Willys Line; 
Lists at $499 


TOLEDO, O.—A coupe model 
has been added to the Willys line, 
David R. Wilson, president of 
Willys-Overland Motors, Inc., an- 
nounced Wednesday. 

The new coupe, fully equipped, 
is priced at $499 at the factory in 
Toledo, O., excluding federal and 
state tax, freight and handling. 

Production of the new model 


(Continued on Page 3, Col. 1) 


Slight Recession Shown 
In GM’s Sales in June 


DETROIT.—A slight recession 
in General Motors sales to con- 
sumers in June from the May 
levels is shown in the monthly re- 
port issued Thursday. Total de- 
liveries to consumers during the 
month were placed at 153,866 
bringing the total for the first six 
months of the year to 871,266. 


These figures compare with 178,- 
521 for May and 189,756 for June 
a year ago. The six months total 
for retail deliveries in 1936 was 
964,451. 

Sales by General Motors units 
to dealers in the United States in 
June totaled 162,390 bringing the 
total for the first six months of 
this year to 879,188. A comparison 
between this figure and the re- 


tail delivery total indicates that 
stocks in dealer hands are in very 
good shape for this time of year 
with the margin being only 7,962 
units. 


The June sales to dealers in the 
United States compared with 180,- 
085 in May and 186,146 in June a 
year ago. Sales to dealers during 
the first six months of 1936 totaled 
978,274. 


General Motors June sales to 
dealers in the United States and 
Canada, plus overseas shipments 
totaled 203,139 bringing the six 
months total to 1,097,370. These 
figures compare with 216,654 in 
May and 217,931 in June last year. 
The six months total last year 
was 1,170,168. 





Commissions Still 
Licensin gt 


HARRISBURG, Pa. — Pennsyl- 
vania’s “little NRA” for the auto-| 
motive trade which was signed by | 
Gov. George H. Earle on July 1,| 
became effective from that date. 
While the commission of five men 
to administer the act has not yet 
been appointed, trade practices 
such as offers of free equipment 
or other inducements to buy and 
other prohibitions definitely set) 
forth in the act itself are now 
illegal. 

It is generally felt that it will 
take several weeks to appoint/| 

-commissioners and set up ma- 
chinery to enforce the used car 
allowance control provisions of 
the law. All dealers and salesmen 
in the state will have to obtain} 
licenses and official appraisers 
will have to be certified. Basic 
values for cars of different vin- 
tage will have to be established | 
by the commission. 


In the matter of price fixing it 
is believed the Pennsylvania law 
goes farther than any other 
measure pertaining to the auto-| 
motive industry. The five-man 
commission will have almost un- 
limited powers and fines for vio- 
lations run between $50 and $200 
with jail sentences possible for 
second offenders. Dealer license 
fees will run from $25 to $150 de- 
pending upon the dollar volume | 
of the dealership. 


Dealerships doing up to $75,000 
annually pay $25; $75,000 to $250,- 
000, $50; $250,000 to $500,000, $75; 
$500,000 to $750,000, $100; $750,-| 
000 to $1,000,000, $125; over $1,-| 
000,000, $150. Salesmen’s license 
fees will be $2 annually and ap- 
praisers must pay $25 and pro- 
vide a $500 bond to guarantee 
compliance with the law. 

The new law will be discussed 
thoroughly at the 17th annual! 
convention of the Pennsylvania | 
Automotive Assn. which will | 
open Monday in the George} 
Washington hotel, Washington, 
Pa. A _ record-breaking attend- 
ance at the convention is pre-| 
dicted by Claude S. Klugh, man- 
ager of the organization. The 
conclave will continue through | 
Tuesday. 

More than 800 of the 1,500 
members have already signified 
their plans to attend. 

A. W. Golden, Pontiac distribu- 
tor, president of the association, 
will preside. Among the princi- 
pal speakers will be: R. H. Grant, | 
vice-president and general man-| 
ager, General Motors Corp.; A. 
vanDerZee, general sales man- 
ager, Dodge division, Chrysler 
Corp.; J. Griffith Boardman, sec- | 


AMA Places nn 
Shipments in June 


At 525,983 Units 


DETROIT- Sane ‘ieeenne 
from automobile factories in the | 
United States and Canada 
amounted to 525,983 units, an in- 
crease of 12 per cent over the! 
same month last year, the Auto- | 
mobile Manufacturers’ Assn. dis- 
closed this week in its prelimi- | 
nary estimate of the industry’s 
operations for the month. 

The industry’s shipments for} 
the first six months of the cur-| 
rent year were placed at 2,922,264. | 
This was not only 13 per cent} 
above the corresponding period | 
last year, but was the largest| 
first half volume ever reported | 
by the industry, with the excep-| 
tion of the first six months in 1929. | 

The association’s estimate is} 
summarized as follows: 
Shipments for Entire Industry 


June, 1937 525,983 
May, 

June, 1936 

6 months, 1937 
6 months, 1936 





469,368 
2,922,264 
2,594,508 


|mailed to commission—other 
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Pettieylvania’s “Little NRA” Already In Effect 


ill Unnamed; 
o Start Soon 


retary of revenue of Pennsyl- 
vania; Sen. Bernard B. McGin- 
nis, Allegheny county; Austin L. 


pensation; H. Lee Bogardus, 
wholesale manager, Packard, Inc., 
Philadelphia, and Edward Pay- 
ton, market analyst, Cleveland. 


The annual banquet, stag frolic 
and golf tournament are features 
of the entertainment program. 
Hosts to the convention will be 
Washington, Pa., dealers, under 
the leadership of Guy Woodward, 
Dodge-Plymouth distributor. 

General functions of the law 
are summarized by the PAA as 
follows: 


Establishment of Prices on Used 
Vehicles 
Average sales prices established 
by 30-day survey. 
May not be appraised at greater 
amount, after deducting amount 


necessary for making vehicle safe | 


for highways. 

Note: Deductions to be set forth 
by commission using flat rate 
schedule on labor costs. 

Prices averaged from reports 
submitted by licensed dealers over 
30-day period. 

Prices shall apply only to ve- 
hicles manufactured within eight 
| years. 

Vehicles older than that carry 
maximum value of $50.00. 


If less than 25 vehicles of one! 


make sold within 30-day period, 
commission arbitrarily fixes price 
for ensuing 30 days. 


Appraisers 


Must appraise used vehicles not 
to exceed basic price established 
by commission. 


Must carefully inspect used ve- 


| hicles, deducting from basic price, | 


fair and reasonable amount for 
replacement and repairs. 

Issue certificate, setting forth 
basic price, amount of repairs, 
etc., and net allowance, to owner. 

Charge fee of $1.50 for cer- 
tificate. 

Appraiser keeps two copies of 
certificates and appraisals, 
re- 
tained for 60 days. 

Certificates to be 
commission, appraiser purchases 
at rate of 25c per, 


| duplicates. 


Life of 
seven days. 

Dealer refunds one certificate 
fee to owner who purchases ve- 
hicle from him. 


appraisal 


Prices and Allowances 


May not allow more for used 


| Staley, director, Workmen’s Com- | 





one | 


including two} 
| @ menace on the highway. 
certificate, | 


vehicle than is set forth on ap-| 


praisal certificate. 

No rebate or inducement 
purchase new vehicle. 

Must sell new vehicle at manu- 
21, Col. 3) 


to 


(Continued on Page 


NRA COMES TO LIFE again in Pennsylvania as Gov. George H. 


Earle affixes his signature to Senate Bill 815 which establishes a five- | 


man commission to direct the destinies of the Keystone State auto- 


motive trade. 


At the signing were left to right: Claude S. Klugh, 
manager Pennsylvania Automotive Assn.; Sen. Bernard McGinnis, | 
sponsor of the law; Sen. John Haluska; W. N. Owings, Secretary- | 


Manager Pittsburgh Auto Dealers’ Assn., and W. D. Teefy, Teefy-Seltz 


Co., Philadelphia. 





Kansans Conance State’s 


New Motor Law Burdens 


TOPEKA, Kan.—Rumblings are | a 


being heard from all over Kansas 
from motor car operators over the 
action of the last legislature in| 
increasing the burdens of motor| 
car owners. Owners in many sec- 
tions are defying the law that re- 
quires them to obtain new title 
certificates. 

Gov. Huxman has branded the} 
law as being “tainted” with rack- 
et provisions and Carl Newcomer, | 
motor vehicle commissioner goes | 
even farther as he admits it is a 
“racket throughout.” 

Equally being censured gener- 
ally throughout the state is the 
provision for registration for 


| drivers’ licenses annually at a cost 


of over $300,000. So many drastic 
changes from the old order, all in 


| one dose seems to have been too 


much. The new law also cuts 
down the load limit on farmers’ | 
trucks and there is so much dyna- 


| mite in this, that it is generally | 
| understood that its provisions will | 
prepared by 


not be enforced except in drastic | 
cases where the trucks were so 
heavily overloaded as to become 


The fact that Kansas is enjoying 
a flood of propaganda for perma- 
nent roads, some originating out 
of Chicago has not helped to pour 
any oil on the troubled waters for | 
the motor car owners. An anony-| 
mous pamphlet claims 12 highway 
associations will join in a move-| 
ment in Kansas that is estimated 
will increase the tax burden on| 
the motor car owners by $9,000,000 | ° 


annually. This would be raised, it | 
| is suggested, by restoring the li- 
|} cense tax to the old rate which | 


| would be an increase of 100 per! 


| movement, 
which would take away the liberal | | 
| tail volume during the succeeding 


that the ton-mile tax on 
increased, and that a 


cent 
trucks be 


closer check be made on the ex-| 
ceptions to farmers on the gaso-| 


line tax. 

The propaganda has 
such a point that farm 
are preparing to combat 
particularly that part 


reached 


exemptions now enjoyed by gaso- 


line consumed in agriculture oper- | 


ations. 


‘June Titles Hit 
10,996 in Wayne 


DETROIT.—New passenger car | 
| registrations in Wayne county in 
June totaled 10,996 units compar-| 
ing with 15,164 in May and 10,655) 
in June of last year. 


Ford led with 3,430, 
5,155 in May and 3,704 in June, 
1936. Chevrolet was second with 
1,867, against 2,575 and 2,163. 
Third place went to Plymouth 


with 1,388, against 1,953 and 1,100. | 
car registra- | 


June commercial 
tions totaled 640, against 881 in 
May and 723 in June a year ago. 


S. C. Fuel Yield Up 

COLUMBIA, S. C.—Chairman 
Walter G. Query of the South Caro- 
lina tax commission reports that 
gasoline tax collections for the fiscal 
year ending June 30 totaled $10,- | 
599,698, a gain of $1,649,072 over} 
the previous year. Collections 
June alone exceeded $2,126,839, 
compared with $1,810,267 for 
corresponding 30-day period 
1936. 


for | 


the 
of 





leaders | 
the | 


against | 


Buick Reports 
Best May Sales 
In Last Decade 


FLINT.—Buick delivered 66,663 
| cars to customers in the United 
States during the second quarter, 
|a gain of 14,012 cars or 26.6 per 
|cent over the corresponding 1936 
| period, it was disclosed this week 
by Harlow H. Curtice, president 
|}and general manager, who said 
|that heavy demand for the new 
cars has resulted in the best re- 
tail volume for this period in 10 
years. 

The executive said that June 
sales, totaling 20,786 units, com- 
| pared with 16,354 in June a year 
| ago, a gain of 4,432 cars or 27.1 
| per cent, and that domestic de- 
liveries of 1937 models to date are 
running more than 28,000 cars 
ahead of last year for an increase 
of approximately 23 per cent. 

Best in History 

“The 1937 model year will prove 
|one of the best in Buick history 
notwithstanding the stoppage of 
production by strikes during a 
| six weeks period in January and 
| February,” Curtice said. “Domes- 
|tic sales of 1937 Buick models 
have reached a total of 154,380 
cars as compared with 125,615 at 
this time a year ago. That is a 
| gain of 28,765 units and amounts 
| to a 23 per cent increase over last 
year’s business. 

“Stoppage of assembly opera- 
tions resulted in the loss of ap- 
proximately one and _ one-half 
months’ production and was re- 
flected importantly in retail de- 
liveries during the first quarter 
and to a lesser degree in the re- 


months. 
Demand Consistent 

“Demand for the new cars was 
such, however, that consistent 
gains in retail sales have been 
shown in all but two months since 
the cars were introduced last Oc- 
tober.” 

Curtice said that during and 
immediately after the period when 
production had ceased, Buick un- 
filled retail orders mounted to 
record proportions. 

“With the resumption of output, 
retail deliveries jumped to normal 
in March and during the second 





quarter were limited only by the 
ability of the factory to ship cars,” 
he said. “Throughout the second 
quarter, dealers carried heavy 
banks of orders from customers 
awaiting delivery, a condition 
| which has been relieved by con- 
|tinued capacity production. Our 
| dealers entered July with approxi- 
| mately 10,000 unfilled retail orders 
on hand.” 


June Sales Off 


°° From May Peak 


In Cook County 


CHICAGO.- “For the first time 
| since February, new car registra- 


i | tions for June in Cook county de- 


FIRST PRIZE out of 650 entries was awarded to Albert Kahn, Detroit architect, for his application 


of glass to the new De Soto plant in Detroit shown above. 


Approximately 40,000 panes of glass were 


used in this building to provide daylight working conditions. The contest was conducted by the Archi- 


tectural Forum. 


| during which an 
for that month was turned in. 


clined as compared with the pre- 
vious month. Bureau of motor 


| vehicle figures show 13,061 units 


for June as against 14,518 for May 
all time high 


Hudson and Terraplane alone 
reversed the trend with 262 units 
in June to 241 in May. In all 
other instances there was a de- 
crease. Ford again led the field 
with 2,641, Chevrolet being second 
with 1,744, Plymouth third with 
1,633, Dodge fourth with 1,292, Pon- 
tiac fifth with 1,102, Buick sixth 
with 963, Oldsmobile seventh with 
860, Packard eighth with 548, 
Nash and Nash-LaFayette ninth 
with 459, and De Soto tenth with 
431. 

In order followed Chrysler with 
375, Studebaker with 276, Hudson 
and Terraplane with 262, LaSalle 
with 146, Lincoln with 107, Willys 
with 102, Cadillac with 70, Graham 
with 37 and Cord with 11. 








New Michigan Law Ends Fi inance Charge ‘Packing’ 
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Purchaser’s Bill of Sale 


Must Itemize Changes 


DETROIT.—End of finance} 
packing in Michigan is signalled | 
by the new legislative amendment | 
to the certificate of title law re- 
quiring that car purchasers be 
furnished with a copy of the sales 
agreement showing all terms and 
conditions of the sale. A dupli- 
cate of the agreement, under the} 
amendment, must be filed with 
the application for title or trans- 
fer of title. 

According to the Michigan 
Automotive Trades Assn., the new 
law, in addition to saving auto- 
motive retailers of the state many 
thousands of dollars annually, 


Coupe ‘ Added 
To Willys Line; 
Lists at $499 


| fied; 


(Continued from Page 1) 
has already started at the Toledo 
plants of Willys-Overland and 
will be extended to the Los An- 
geles assembly plant soon, Wil- 
son said. 

Design of the coupe follows| 
the styling offered in the Willys 
Sedan models, with special atten-| 
tion paid to roominess in the | 
luggage compartment, accessible | 
through a large, hinged rear deck | 
panel. This compartment has a 
capacity of 38 cubic feet for lug- 
gage and for the spare wheel and 
tire, which is secured to the bot-| 
tom of the compartment adja-| 
cent to the outer edge of the 
compartment, making it easily 
accessible without removal of 
luggage. 

The seat of the coupe is 50| 
inches wide, which provides am-| 
ple room for three persons. Head 
room is 37 inches from seat to 
car top. 

Two spacious compartments 
are built into the instrument 
panel, one on each side of the 
panel, for carrying small parcels. 


The hand brake lever is located 
under the instrument panel at 
the left of the driver, leaving} 
only the gear shift lever in the 
center, thus materially adding to 
the comfort of the occupants. 

A starter button is located in 
a convenient position on the in- 
strument panel. The panel is of 
streamline design, with all in- 
struments of the airplane type. 

An all-steel body and top, with 
body panels welded together pro- 
vide greater strength. Through- 
out the general specifications of 
the coupe, there has been main- 
tained a 30 per cent greater 
safety factor than ordinarily con- 
sidered adequate in parts con-| 
tributing to safe driving, such as 
oversized brakes, steering mech- 
anism and drive system, Wilson 
declared. 

To assure the best of riding 
comfort, the Willys coupe is} 
equipped with double-action, air- 
plane type shock absorbers, and | 
the low center of gravity of the| 
ear gives it unusual roadability 
and ease of control. 

The coupe is equipped with 
16x5.50 tires, which are more} 
than adequate to carry. the! 
weight of the car, the weight of | 
which is several hundred pounds 


| contract; 
| for insurance. Another column of | 


| the form lists each 
| pense connected with the sale, | 


| such 


| purchaser, 


June business was announced for} the comparable 


provides splendid protection for 
both the customer and the auto- 
mobile dealer, at the same time 
insuring the public against un- 
ethical practices of dishonest 
tradesmen.” 

The form used in stating the| 
terms of the agreement must be 
approved by the secretary of| 


| state, and must be made out in} 


In addition to specify- 
name, address | 
the agree-| 

a formal 


triplicate. 
ing the dealer’s 
and license number, 

ment form must bear 
description of the car— make, | 
model, body, year, engine, serial 
and title number. The delivered | 
price of the car must be speci- 
and if other charges are 
made, such as for equipment, etc., 

they must be described an 


| listed. 


Three small boxes on the agree- | 
ment form are devoted to a 
formal description of the trade- 


|in (the allowance for which must 
| also be specified in the form); a 


description of the terms of the 
and a listing of charges 


item of ex- 


as title fee, transfer fee, | 
sales tax, finance charges, balance | 


| due after delivery, etc. 
Agreement must be signed by 
salesman, and dealer. | 


Cad.-La Salle Sets 
New June Record; 
Tops 36 by 118% | 


| 
| 
| 
| 
| 
| 


DETROIT.—A new record for| 


Cadillac-LaSalle this week by| 
Nicholas Dreystadt, general man- 
ager, when complete field reports | 
showed 4,404 cars delivered to} 


| customers. 


Figure for the month topped | 
the previous all-time June peak | 
by 25 per cent and, continuing | 


| the fast clip that has marked the | 


1937 Cadillacs and LaSalles since 
their introduction, bettered June | 
of a year ago by 118 per cent. | 

Adding in the June volume, | 
Dreystadt said customer deliv-| 
eries to date (beginning Nov. 1) | 
have reached 33,215 units. In the} 
comparative period of 1936 cus- 
tomer deliveries totaled 18,283. 
The increase with this year’s cars| 
has been 81 per cent. 

“The fact that our June mar-| 
gin over last year (118 per cent), 
is considerably better than the| 
accumulative increase (81 per 
cent), indicates that our dealers 
have felt little of the seasonal 
slump that ordinarily character- 
izes the summer _ automobile 
market,” Dreystadt said. | 


lighter than any other low priced | J 


coupe. This assures a high factor 
of tire safety and longer tire life. | 

Economy of operation consist- 
ent with the notable averages of 
up to 35 miles to the gallon of | 
gasoline, lower oil consumption 
and long chassis life attained by 
owners of the Willys sedans, are 
incorporated in the new Willys| 
coupe. 

Equipment included in the fac- 
tory price includes cloth trim, 
windshield wiper, horn, tail 
lamp, front and rear bumpers, 
spare wheel with tire and tube, 
and safety glass throughout. 


| 


NEW COUPE NOW IN PRODUCTION by Willys, priced at $499, is shown above. 
closely the design of the sedan model with extra spacious inside dimensions being featured. The coupe 
went into production early in June and accounted largely for the company’s total for that month. Lug- 
gage compartment is available through a large, hinged rear deck panel. Seat width is 50 inches, 


SENDING THE SONS of his workers on a tour is K. T. Keller, | 
| president of Chrysler Corp. One hundred boys were included in the | 


sl iallots Demand 
| $225,000 Damage 
| For Strike Loss 


| LONG BEACH, Calif.—Suit for 
|an anti-picketing injunction and 

for a total of $225,000 damages 
|was filed by the Long Beach 
| Automobile Dealers’ Assn. and 
| fifteen of its members in superior 
|} court yesterday against a group 
| of labor leaders and union or- 
| ganizations. 

The dealers charge that since 
| last June 16, pickets employed by 
| the defendants have tried to in- 
\ terfere with the operation of their 
| business by parading up and 
down the sidewalks and threaten- 
| ing working employees. 

Directed against the Inter- 
national Assn. of Machinists, the 


first contingent to leave Detroit last week for a trip to eastern and | Auto Mechanics’ Local No. 1484 
southern states. Some 500 boys will take the trips this year—the ex- | of San Pedro, the Auto Mechanics’ 


penses of which | are shared by parents and Company. 


| Local No. 1126 of Long Beach and 
| approximately 60 individuals, the 





| the 


| first half-year on 
| Klingler, 


| the 
| ended July 1, 


| 1,521 


Poutine Sales at Helt | 
Are 30% Above Record 


With payrolls and) the the industry as a whole was up yesterday, pape Judge Wilson 
| about ten per cent whereas the 


PONTIAC. 
employment at an all-time high, 
Pontiac Motor division of 


| General Motors crossed the mid- 
| year mark with production and 


sales more than 30 per cent 


| higher than on the best previous 


record, H. J. 
general manager an- 
nounced this week. 

Despite strikes in supplying 
companies which cut into produc- 
tion during the first half of 1937, 
division in the six months 
built 131,254 new 
cars as compared with 97,978 in 
period of 1936, 
which was the previous high; 
and in the first six months of this 
year sold at retail in the domes- 
| tic market 121,437 new cars as 


|; quota of cars 


compared with 95,502 in the first | 


half of 1936, Klingler stated. 


“June closed’ exceptionally 
strong,” Klingler added, “indicat- 
ing a good automobile market 
later into the year than is cus- 


tomarily true. This June was the} 


June we have had, 
records set dur- 
We 


best Pontiac 
with several new 
ing the month. 


| particularly 


built 27,935 | 


cars as compared with 18,747 last | 


| June, and on the 17th day of the 
| month our plant men turned out 
the highest single | 


cars for 
production day in 
record. And we finished the 
month with 11,450 employes on 
our payrolls, the largest number 
we have ever had; and those em- 
ployes were receiving by far the 
highest wages yet paid here. 
“Latest available registration 
figures disclose that this year-to- 
date, as compared with last year, 


the Pontiac 


complaint charges that the union 
labor campaign is being carried 
on to force employes to join the 
unions although these employes 
are well satisfied with their wages 
and working conditions. 


Shortly after the suit was filed 


|issued a temporary restraining 
Pontiac gain was thirty per cent.| order and ordered the defendants 
The same figures disclose that, as| to appear in court on July 12 to 
compared with last year, Pontiac | show cause why a preliminary in- 
made the third largest numerical| junction should not be granted. 
gain in the industry. | The suit was filed through Joseph 
“The most obvious present re-| A. Ball, attorney. 

sult of outside strikes which cut| pemands for $15,000 damages 
down our production is that at| are made by each ‘of the suing 
the close of June dealers had| members of the association. 


considerably fewer new cars in 
stock than on the same date last | 
year. Consequently we will have | June Sales Off 
to run stronger this year than/| ; “ 
last in order to complete our 
» complete ous In San Antonio 
SAN ANTONIO, Tex.—New car 
sales in June here reflected the 
unsettled conditions in the auto- 
motive industries, and showed a 
decline of 216 units from June, 
1936. Of significance is the fact 
that those cars in the medium 
priced group showed up better 
than those in the lower priced 
brackets. Sales, according to in- 
dividual makes, were as follows: 
Buick, 48; Cadillac, 4; Chevro- 
Although used cars have been jet, 134 (and 22 commercial units 
causing some concern in the in-| ang 21 trucks); Chrysler, 13; Cord, 
dustry, Pontiac dealers are now|2: De Soto, 5 (and one com- 
in much better shape than they} mercial unit); Dodge, 32 (and 4 
have been at various times in the| egmmercial units and 3 trucks); 
past, and finished June with less Ford, 147 (and 23 commercial 
than 1,000 more used cars than) ynits and 22 trucks); GMC, 1 
on March 31, at the beginning of commercial unit and 1 truck; 
the peak selling season. Graham, 4; Hudson, 7; IHC Truck, 
“All this presages well for the| 9 commercial units and 3 trucks; 
future—so much so that we have| LaSalle, 12; Lincoln-Zephyr, 11; 
recently let contracts for the! Nash, 2; Lafayette, 8; Oldsmobile, 
construction of three new plant/30 (and 1 commercial unit); 
units in anticipation of continu-| Packard, 22 (and 2 commercial 
ing growth in production and units); Plymouth, 58 (and 2 
sales.” commercial units); Pontiac, 27; 
Studebaker, 40; Terraplane, 16, 
/and Willys, 14 (and 1 commercial 
unit). Out-of-county registrations 
| accounted for one Chevrolet, one 
| Plymouth, one Terraplane, and 
| two Stutz trucks. 
Total sales for the month: 639 
| cars, 68 commercial units, and 53 
trucks. Grand total, 760 units. 
! June sales for the previous five 
years are as follows: 1932, 390; 
1933, 504; 1934, 661; 1935, 617, and 
1936, 976. 


series. 

“Through June 30 we had built 
and shipped 191,569 models of the 
1937 series. We have already con- 
tracted for materials to build 
236,000 of these models, which 
compares with a total production | 
last year of 173,000 of the 1936 
models. 

“This improvement due in 
large measure to the excellent 
work of the Pontiac selling force, 
our stronger dealers. 


is 


American Chain Opens 
New Office in Detroit 


DETROIT.—American Chain 
division of American Chain & 
Cable Co., Inc., has opened a new 
district sales office here in the 
General Motors Bldg., in order to 
render better service to chain 
users in Ohio and eastern Michi- 
gan, the company has announced. 

Walter M. Cusack, who has 
been covering this territory for 
American Chain division for a 
number of years, has been ap- 
pointed Detroit district sales 
manager. 
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Speak for Yourself, Jawn 


OHN L. LEWIS, who has taken it upon himself to speak 
J for all the workers of America to all the employers of 
America, seems unduly reticent when it comes to speak- 
ing of his own affairs. This week at Dearborn a gaunt, 
gray man who goes quietly about his work under the 
name of Henry Ford and who has no greater responsibility 
than directing the destiny of a company which provides 
employment for close to 90,000 men and pleasure for 
millions (including tax collectors) announces: “the pay 
of the average Ford worker is $7.25 per day.” 


There is no hokus-pocus of counting in the salaries of 
highly paid executives. Mr. Ford lists his payment in 
black and white based upon his payroll July 1. The low- 
liest worker receives $6, while top of the list get $13.20. 
Altogether there are 86,889 workers. Only 5,589 are in the 
$6 class. The aggregate daily payroll for hourly workers 
is $630,660.60. During the past 24 years Mr. Ford has 
placed more than 25,000,000 cars on the road and has 
played a truly great part in uniting the United States of 
America. 


During the past several months Mr. Lewis has taken 
uncounted thousands of dollars out of the Detroit area in 
union dues. He has caused an inestimable loss in dollars 
and cents through unnecessary and prolonged strikes. He 
has gained for the workmen nothing that Ford and other 
manufacturers had not given freely in the past and would 
have given again in the future. He has contributed to the 
happiness of no one but himself. He has come as close as 
any man in our history to disuniting the United States. 


When we compare these two records side by side it is 
easy to understand why Mr. Lewis would rather talk TO 
Henry Ford than FOR Jawn L. Lewis. 


Tax Sanity 

FTER years of discussion the Michigan State Tax 

Commission has agreed to apply the 3 per cent sales 
tax of the state only to the cash involved in automobile 
‘sales. Up to the present time the state had extracted its 
3 per cent from the entire sales price of the car regardless 
of the allowance made by the dealer for a used car to be 
applied as part purchase price. Then, in turn, when the 
used car was resold the state again extracted its 3 per 
cent, regardless of whether or not the dealer again ac- 
cepted a used car in trade. 


In this manner taxation on car sales was pyramided 
from the original new car sales through to the junker. 
By ruling that the tax in the future shall apply only to 
the cash involved in each transaction the pyramiding is 
ended and thousands of dollars will be saved for dealers 
annually. We are citing this decision for the benefit of 
dealers in other states who may now be suffering from 
similar unreasonable interpretations of sales tax laws. 
Dealers should not lose sight of the fact that they, and 
not the customer, actually carry this burden in the long 
run. 


Bernard J. 


(Clipped and Contributed) 


I THESE days when most of our 
beards are likely to turn prema- 
turely gray, the following essay by 
Malcolm Bingay, editor of the De- 
troit Free Press, which appeared in 
his daily “Good Morning” column is 
tonic. It has been said that a man 
is as old as he feels and a women as 
old as she looks. It would seem that 
most of us gray our beards by look- 
ing back through the years. It is 
unfortunate that too few of us have 
the happy faculty which is Mr. 
Bingay’s of looking ahead, for the 
future always is only a few mo- 
ments away just as it has been 
throughout the ages. 

At the turn of the 
Century when I was 
a gangling youth I 
often sat on the porch 
of a summer night 
listening to the oldsters talk. If 
it were the habit of youth to heed 
I might have felt pretty blue 
many an evening. For it was the 
general belief made articulate 
that there was no longer any op- 
portunity in this country. 

“All the free land has been 
taken up,” the graybeards said to 
each other. “Wall Street owns 
the nation, just like William 


THE 
PORCH 
SITTERS 


Jennings Bryan says, and there 

is no longer any chance for a 

young fellow to get a foothold.” 
+ * + 


THEN I became a cub reporter 
and one of my jobs was to fill in 
on night police. Eddie Guest, Art 
Gordon, Charlie Nichols, Jan 
Schmedding and a lot of others 
among us used to eat once in 
awhile at the Night Owl lunch 
wagon on the Michigan Ave. side 
of the city hall. Sometimes there 
came a man we thought very old; 
must have been about 40. He 
had overalls on and they said he 
“worked over at the Edison.” His 
name was Henry Ford. 

He was the night engineer and 
the highest pay he ever got was 
six dollars a week less than he 
now pays floor-sweepers at his 
Dearborn shops. 

+ * + 

ABOUT THAT time there was 
another fellow, living in an East 
Side tenement house district in 
New York. He, too, sat on the 
steps of a summer evening. But 
he wasn’t there to hear oldsters 
explain there was no longer any 
future. He sat there because he 
wanted to learn the American 
language —having but recently 
come over from Denmark. 

His name was Bill Knudsen and 
now he is president of the General 
Motors Corp., directing the des- 
tinies of 200,000 men all over the 
world. 

* + * 

AND, JUST about that time, 
too, there was another youngster 
away out in a little cross-roads 
town of Ellis, Kan. His father 
was an engineer of the Santa Fe 
and from the day he was born, 
almost, he had to work for a liv- 
ing. Out in that frontier prairie 
town if anybody had got up on 
a soapbox and told the boys that 
they could only work 40 hours a 
week, that the less they did the 
more prosperous they would be 
and the less food they grew the 
more there would be to eat, they 
would have gently but firmly 
taken him over to the doctor’s to 
have his head examined. And the 
doctor would no doubt have had 
him put away some place where 
he could do himself no harm. 

* * * 

MOST OF us in Detroit know 
the saga of Ford and Knudsen, 
but until now we have not had 
all the amazing story of Walter 
Chrysler. It is being told, by him- 
self, in weekly installments in 
the Saturday Evening Post. I 
have seldom read a more fasci- 
nating autobiography. Though 
“written in collaboration with 
Boyden Sparks,” it is Walter 
Chrysler speaking. One who 
knows him can almost recognize 
the sound of his voice through 
the printed page. 

* om * 

WALTER CHRYSLER did not 

start out as a boy with ambitions 
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ap 
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The views expressed in this column are those of our readers 


and do 


not necessarily coincide with those of the editors. Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Refurbished Cabs 


We understand a _ convention 
will be held in Washington, Pa., 
on July 12th and 13th of the 
Pennsylvania Automobile Assn., 
and coming up for discussion will 
be the bill known as Senate Bill 
No. 815 placing automobile sales 
in Pennsylvania under a _ two- 
year “little NRA” set up by the 
1937 legislature. Under the new 
regulations, a five-man commis- 
sion will direct trade in new and 
used cars. First action of the 
commission would be to make a 
30-day survey of prices on which 
to base its schedule of maximum 
appraisal values. This schedule 
would determine the trade-in and 
re-sale value of automobiles 
manufactured in the past eight 
years. Cars older than that would 
be valued at $50. Under the new 
regulations, too, all dealers and 
salesmen must be licensed. 

In this connection, you will be 
interested in knowing that a suit 
was filed several days ago in 
common pleas court in Philadel- 
phia by the purchaser of a used 
car which turned out to be an 
ex-taxicab in disguise. 

The plaintiff alleges that last 
May 20 she purchased from the 
defendants a certain automobile 
for $525, with the understanding 
that the automobile was not over 
eight months old and had been 
used only by a private owner and 
in private use, and that it had 
been completely repainted and 
reconditioned at the _ factory 
to be one of the great motor car 
manufacturers of the world. His 
only hope then was to be the best 
mechanic in the railroad shops at 
Ellis—and to play the tuba in the 
shop band; that, of course, and 
more than anything else, to 
marry the neighboring girl who 
is now his wife. 

a * cg 


THE FEW dollars he could 
(Continued on Page 16, Col. 5) 








where it was made, and had 
been driven only 9,270 miles. It 
was further represented, she 
says, that the car was in good 
working order. The plaintiff al- 
leges that the car was in fact 
fourteen months old and had 
been used continuously in pub- 
lic taxicab service in the city of 
Philadelphia for nearly four- 
teen months and had not been 
repainted or reconditioned at the 
factory, and had been driven 
many more thousands of miles 
than represented and at the time 
of the sale was in unsound me- 
chanical condition and badly in 
need of essential repairs. When 
the plaintiff found that the car 
had been operated as a taxicab, 
she immediately made a demand 
upon the dealer for a refund of 
the purchase price, which was re- 
fused. 

The business of running old 
sedan taxicabs until the speed- 
ometer reverts to zero after 100,- 
000 miles and taking them out of 
service for resale, is a practice 
which the authorities and repu- 
table dealers in many states have 
been attempting to stamp out. 
The secretary of the Pennsyl- 
vania department of revenue re- 
cently proposed that all titles in 
such cars’ should be plainly 
marked “Ex-Taxi” to warn buy- 
ers before closing a deal. 


Similar suits in other cities 
have established that the aver- 
age taxicab has from forty to 
fifty thousand miles of usage 
each year, as against an average 
usage of approximately’ eight 
thousand miles on a private car. 
Thousands of taxicabs formerly 
used in New York City, Wash- 
ington and Baltimore during the 
past several years have been re- 
furbished and sold to unsuspect- 
ing buyers, not only in Philadel- 
phia, but in other large cities as 
well.—Phoebe C. Mooks, Secre- 
tary, World Wide Advertising 
Corp., New York City. 
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* 21 MILES TO THE GALLON!” 


* A DELIGHTFUL 


**THE STYLE counsel of Lady 
Mendl is certainly apparent 
in the new Chrysler Royal. 
There is something about its 
sleek, dashing lines that makes 
it distinguished in any com- 
pany. It is a delightful car to 
drive...so capable and power- 
ful... yet so easy to handle. It 
ridesbeautifully...andthe body 
isremarkablyfreefrom noises.’ 


MRS. M. L. CLOPTON 


Los Angeles, California 


‘*‘BEING A SALESMAN, I drive 
30,000 miles a year, covering 
Illinois, Wisconsin and Min- 
nesota. My new Royal is my 
fifth Chrysler... the best of 
them all. The hydraulic brakes 
are finer than ever...the extra 
room is an added pleasure... 
and the economy is amaz- 
ing. On my last trip, I aver- 
aged 21 miles per gallon.’’ 
W. G. MAGNUSON 


Chicago, Illinois 


CAR TO DRIVE!” 


IT’S MY SIXTH CHRYSLER!” 


sagt: 


SA 


‘‘HAVING OWNED six Chrys- 
lers, I can speak with authority 
about their reliability and long 
life. My new Royal shows 
typical Chrysler engineering 
progress in its greater roomi- 
ness, even finer riding quali- 
ties, and its remarkable steadi- 
ness and sureness on the road. I 
findthat I getabout 18 miles per 
gallon on all sorts of driving.” 


ERNEST J. HAY 
Detroit, Mich. 


*& 18 TO 20 MILES PER GALLON!”’ 


**My BusINEss is building, and 
I picked the Chrysler Royal as 
a smart modern carin which to 
callon my customers. With the 
marvelous automatic overdrive 
and the new Gold Seal engine, 
I get from 18 to 20 miles per 
gallon day after day. The great 
roominess, both inside the 
car and in the luggage com- 
partment, is a fine feature.” 


W. E. RAVEN 
Valhalla, N. Y. 


*% WHEN THOUSANDS OF OWNERS 
TALK LIKE THIS...1T’S NO WONDER 
CHRYSLER DEALERS ARE MAKING HISTORY! 
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Employment i in Parts Plants Runs 30% Above ’29 





Weaver Co. Rep 


orted Winner 


Of N.J. Equipment Contract 


TRENTON, N. J.—A contract 
for automobile inspection equip- 
ment to be used by New Jersey 
in enforcing its compulsory mo- 
tor vehicle inspection statute was 
reported to have been awarded 
July 8 to Weaver Mfg. Co. of 
Springfield, Ill, for $188,077 by 
Frederick Brodesser, state pur- 
chasing commissioner, upon 
recommendation of Arthur W. 
Magee, state motor vehicle com- 
missioner. 


The Weaver firm was the sole 
bidder earlier in the week, al- 
though Bendix Products Corp. 
and several other firms protested 
they were excluded from bidding 
by the manner in which specifica- 
tions were drafted. A bid of 


$173,000 by Weaver in March was 
rejected due to similar complaint 
by other equipment manufactur- 
ing concerns. The increase in the 
final Weaver estimate was at- 
tributed to increased labor and 
materials costs and additional 
foundation work required by the 
new specifications. Due to pro- 
tests registered when the last 
bids were received, the Weaver 
award may be challenged in the 
courts. Such action has been 
threatened by Crawford Jamie- 
son, state senator, as counsel for 
J. Harry Hearnen, Trenton Bendix 
dealer. 


The Weaver bid, it is reported 
here, is $138,514 for equipment, 
$35,845 for installation and $13,717 
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REVIEW OF REVIEWS 


incorporating 


os 


233 FOURTH AVENUE, 


Pending the 


appearance 


issue of The Digest, I want to answer 
some of the questions which seem to 


be on the minds of advertisers and 


agents. 


of the 


for concrete foundations. The 
equipment is to be installed in 45 
inspection lanes in the 28 state- 
operated inspections throughout 
the state at which semi-annual 
compulsory motor vehicle inspec- 
tions will take place under direc- 
tion of the state motor vehicle 
department. 

Both Brodesser and Magee are 
reported to have declared they 
were convinced the Weaver award 
to be in the best interests of the 
state. Magee said the Weaver bid 
complied with the specifications 
and that he favored the award. 
The specifications permitted com- 
petition, he contended, adding 
that any protests that have been 
made “are unwarranted.” 


TORONTO, Ont. (UTPS).—Dur- 
ing 1936, a total of 25,704,120 per- 
sons crossed the international boun- 
dary between Ontario and the United 


States by international bridge, ferry | 


and tunnel, compared with 24,028,184 
in 1934. 


first institutions. 


Digest, 





m™| May Hourly 


Rates Climb 


To 81.9 from 72.1 in Dec. 


DETROIT.—Despite the fact that 
practically every large manufac- 
turer of original equipment auto- 
motive parts has had his plant 
tied up for at least a few days 
since November of 1936, employ- 
ment in the 48 plants used in 
automotive parts and equipment 
manufacturer’s original equip- 
ment division has shown an ap- 
proximate average increase of 30 
per cent for the past 28 weeks 
over employment for the year 
1929. 

Productive man-hours worked 
have averaged 94.3 per cent of 
1929 and the average hourly rate 
for all factory employes has in- 
creased from 72.1 cents per hour 
in December of 1936 to 81.9 cents 


gest 


NEW YORK CITY 


The nature of its editorial 
contents will, we think, attract to The 
a selective audience of able, 


busy people of influence and means, 


who are responsible for the continued 


progress and well-being of America. 


I bought The Literary Digest because 


for a long time I have believed there 
was a place and a need for a weekly 


magazine of the sort we propose to 


publish. 


Outside financial 


Digest. Its 


permanency. 
s 


The name of the new magazine is “The 


Digest.” 


Each issue will aim to digest everything 


The Digest will 


capital 


or business interests 


have no share in the ownership of The 


set-up assures 


cost 10 cents. 


The 


first issue will be on newsstands Tues- 


day, July 13. 


It is a weekly. 


| ture 
boys in Michigan, Wisconsin, Illi- 


| model 
; announced Friday by William 8S. 


| tonight. 


| signers of the General 
| styling section, will head the jury 


| Jefferson Intermediate; 
| Jenny, Mackenzie High; Ira Mad- 


of significance happening in the world, 
and everything in print that is most 
worthy of thoughtful reading. It will 
feature people, pictures, opinions, car- 


toons, events, government, business and 


articles. 


Our only political affiliations are with 
The United States. We shall seek as 


readers, those who believe in American 


We guarantee 400,000 circulation. That 
is conservative. The actual circulation 


should approximate about 500,000. 


The cost per page is $1,300, which is 


low compared to similar publications. 


When the first copy has been studied, 


we will tell you a more detailed story. 


Albert Shaw, Jr. 


Publisher 





per hour for the month of May, 
1937. 

All factory employes averaged 
$31.36 per week in May with pro- 
ductive male employes earning 
$32.37 and non-productive male 
employes averaging $37.48 per 
week. 

The total payroll for the 48 
plants used in this original equip- 
ment division amounted to $10,- 
700,000 for May, the highest pay- 
roll ever reported and $3,089,000 
over the payroll reported by the 
identical 48 companies for May in 
1936. 

During the past 28 weeks, these 
48 plants have paid out $68,461,000 
in salaries to an average of 84,635 
employes, giving an earning for 
the period of $809 or $28.89 per 
week per employe. These figures 
cover all employes, male and fe- 
male, engaged in all factory work, 
either productive or non-produc- 
tive. 


Judges Na Named 
For Fisher Body 
Design Contest 


DETROIT-.- —Appointment of a 
| 15-man board to judge the minia- 
automobiles submitted by 


nois, Indiana and Ohio in the 
Fisher Body Craftsman’s Guild 
car design competition was 


McLean, Guild secretary. 

The new competition, for which 
awards valued at $47,350 have 
been posted, closes at midnight 
Judging of entries from 
this section of the country will 
begin Monday in the auditorium 


| of the General Motors building. 


Theodore C. Hobbs and William 
L. Mitchell, two of the chief de- 
Motors 


that is to select the 14 winners in 
Michigan and each of the other 
states comprising this region, as 
well as a sectional winner in each 
age division. 

The latter, who become eligible 
te participate in the distribution 
of the $5,000 university scholar- 


| ships offered as national awards, 
| will attend the guild convention 
|in Detroit, Aug. 31 to Sept. 3, in- 
| cClusive, as guests of the educa- 
| tional foundation. 


Frank C. Riess and Walter 


| Leuschner, of the technical staff 


maintained by the guild, and 11 


| Detroit teachers will assist the 
| representatives of the automotive 


concern’s styling section in choos- 
ing the winners. These include 
the heads of the industrial arts 


| departments at four of the city’s 


schools. They are Shirley Owens, 
Herbert 


den, Holcomb school; and Elmore 


| Hansen, Redford High. 


The others are Thomas Rey- 


nolds, machine shop instructor at 
| Northeastern High: Lawrence 
| Sawitzky, 
| Grosse Ile high school; 


shop teacher at the 
Frank 


Smith, mechanical drawing in- 


| structor at the Cleveland Inter- 


mediate; John Blair, Redford 


| High shop teacher; Robert Grant, 
|Manual arts 


| vides his time between the Han- 


instructor who di- 


stein and Hampton schools; Hun- 
ter C. Goodrich, mechanical draw- 
ing instructor, and Cyril Browne, 
boys’ counsellor at Cooley High. 


Leads Nation 


SACRAMENTO, Calif. — Califor- 
nia leads the nation in the number 
of trailer manufacturers, although 
Michigan leads by a wide margin 
in the number of units produced. In 
his state there are now more than 
50 trailer builders in production. 
Last year approximately 2,500 trail- 
ers of various types were produced 
and sold by the California trailer 
builders, the total dollar volume 
being almost $1,500,000. 
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UEENS—that is where the World's Fair is going 
—Q to be in 1939. But automobile sales managers will 
be wise to take time to visit Queens long before the Fair. 
They will find it one of the most valuable automobile 


markets in the country. 


Queens is one of the five boroughs that comprise 
New York City 


concerned with the realities of selling than the techni- 


but to the sales manager who ts more 


calities of geography, Queens is a suburban county 
the biggest suburban county in the New York market. 


It is a borough of private homes. 


Of the 169,000 dw ellings in Queens, all but 13,000 


are one- About half the families 


and two-family houses. 
in Queens own their homes, the average valuc exceed- 
ing $9,000. It would be hard for the automobile execu- 
tive who didn’t know where he was to distinguish 
Forest Hills, Douglaston, or any of a dozen other sec- 
tions in Queens from Scarsdale, Grosse Pointe, Evanston 


or Shaker Heights. 


Queens last year bought well over $25,000,000 worth 
of new automobiles (and Queens is known too as one 
of the great used-car markets of the country). But as in 
every other area in the market, the richest sales of new 
cars were concentrated in a few active neighborhoods. 

HE These neighborhoods are 


worth close study. 


* Five of Queens’ 33 dis- 
tricts, containing 21 per cent 
of the borough's families, 
bought 33 per cent of the 
new cars last year—and 32 per 
cent of The New York Times 
Queens circulation is in these 
same five districts. 


tee 


las Ne 


One of a series of advertisements analyzing the 
New York automobile market, section by section 
The New York Times advertising representatives 
will supply interested executives with full details 


by districts and by individual makes of car 


< L 


ADVERTISING REPRESENTATIVES: 


THE NEWS 


JOHN B. WOODWARD, 


* Of the 23 most active automobile-buying neigh- 
borhoods in the city (most sales in ratio to families), 15 
are in Queens—and in these 15 districts The Times circula- 
tion leads that of the second automobile advertising medium 


by 31 per cent. 


* One district containing 14,000 families bought three 
times as Many Cals as an- 
other of almost exactly the 

and in the first 


circulation of The 


same siz¢ 
district the 
Times is nearly four times as 


great as in the second, 


Approached in this way, 
New York, despite Its size, 
becomes a relatively simple 
market which to make 
effective advertising plans. 

Simple because the distribu- 

tion of automobile buyers is so closely matched by the 
circulation of New York’s leading automotive medium 
—The New York Times. Throughout the whole market, 
city and suburbs alike, just as it does in Queens, the cir- 
culation of The Times rises to a peak where automobile 


sales are greatest. 


In six months this year The Times led all New York 
newspapers in volume of automobile advertising. 
Greater concentration in New York's best-buying dis- 
tricts makes The Times the basic medium with which 
advertisers begin selling success here—increasing volume 
at low sales cost. Advertisers find that The Times alone 
makes an effective One-newspaper schedule. And they 
find that extra space in The Times is profitable if more 
than one newspaper is used. In the automobile field, as 
in scores of others, The Times represents the advertiser's 
choice of experience. 


he New York imes 


THAT * © O @2RIN TFT’ 


INC., NEW CENTER BLDG., DETROIT 
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Holiday Cuts Current Week’s Output te to 99,2235 


STUDEBAKER SPARKLETTS at the Great Lakes Exposition in 
Cleveland are attracting wide attention. A miniature model housed 
in the illusion case at the left presents first one and then countless 
reflections to the watchers. In the background the car with mirror 
glitter finish appears to be studded with real diamonds. 


SHO 
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Inland Plans Eastern 


Service Plant in N. J. 
DAYTON, Ohio. 
of an 
the Inland Manufacturing 
sion of General Motors 
near Cranford, N. J., will 
started within the next few 
weeks, Wallace Whittaker, gen- 
eral manager, announced here this 
week. The plant will be located on 
the main line of the Lehigh Valley 
railroad. Inland products include 
steering wheels, running boards, 
motor mountings and rubber and 
metal parts for automotive, re- 
frigeration and radio uses. 

The new Inland plant will be 
the sixth manufacturing unit of 
GM in New Jersey. Three weeks 
ago, the Ternstedt division an- 
nounced the construction of a 
new plant in Trenton, and late in 
May, a new assembly plant for 
Buick, Oldsmobile and Pontiac 
cars was dedicated at Linden. 


be 


L 


Construction | 
eastern service plant for| 
divi- | 
Corp. | 


———® 


DETROIT. — 
in the motor car industry over 
the Independence Day period cut 
production this week to 99,223 
units, according to Automotive 
Daily News estimates. This com- 
pares with a revised total of 124,- 
560 units in the previous week, 
and 100,059 in the corresponding 
period of 1936. 

With the exception of the holi- 
day’s influence, however, produc- 
tion lines were expected to main- 
tain approximately their speed of 
the previous week, the only im- 
portant changs appearing in the 
independent group. 

With Chevrolet likely to con- 
tinue to produce about 6,000 units 
a day, its expected total of 24,000 
for the week should boost the 


HOUDAILLE 
HYDRAULIC 


...a lesson from the Vanderbilt Cup Race 


Today, the modern highway has largely banished the prime concern which Hou- 
daille engineers once had with the bumpy, rutty roads of motoring’s early era. But the 
modern motor car and these same modern highways have created new problems in 
automobile spring control—problems which deal with safety and stability at high 
speeds, with the elimination of weaving, side-sway and roll. 


The modern perfection of Houdailles has probably never been more dramatically 
demonstrated than in the Vanderbilt Cup Race at Westbury, N. Y., July 5, 1937. 
What Houdailles accomplish in modern, high-speed driving is significantly expressed 
in telegrams from two of the leading American finishers: 


FROM BILL CUMMINGS: 


**Houdaille Shock Absorbers made my car float through the many rough spots in 
the track and gave perfect control, helping me be first American-built car to fin- 
ish in Vanderbilt three hundred mile auto race today. Houdaille Shock Absorb- 
ers carry my full approval and cannot praise their value high enough.” 


FROM RUSSELL SNOWBERGER: 


“Houdaille Shock Absorbers smoothed out holes in track and gave necessary sta- 
bility and control helping me place among the first American-built cars to finish 
Vanderbilt Cup Auto Race today. Houdaille Shock Absorbers carry my uncondi- 


tional recommendation.” 


And so, Houdailles today, as always, offer any motor car builder the way to perfect 
riding stability and smoothness—and dealers the key to extra profits and added cus- 


tomer satisfaction. 


HOUDAILLE 


HYDRAULIC 


HOUDE ENGINEERING CORPORATION - 


SUSPENSION 


A Division of Houdaille-Hershey Corporation 


2-4. & 
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BUFFALO, N.Y. 
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Holiday darkness| General 





For Abbreviated Week 


Motors group total to 
40,665, with a daily average only 
slightly below last week’s, ADN 
figures indicate. Pontiac, runner- 
up to Chevrolet in the GM group 
estimates, had 5,484 cars sched- 
uled for the abbreviated week. 

Production at other GM divi- 
sions was scheduled as follows: 
Oldsmobile, 5,100; Buick, 4,971, 
and Cadillac-LaSalle, 1,100. GM 
production last week reached 49,- 
950 units, while it stood at 41,749 
for the week ended July 11, 1936. 

The Ford group was expected 
to produce 20,680 units during the 
current week, according to ADN 
figures. Of this amount Lincoln 
will account for 680. Total Ford 
production compares with 27,850 
for the week ended July 3, and 
25,000 for this week of 1936. 

The Chrysler total was also ex- 
pected to be over the 20,000 mark, 
with Plymouth’s output set at 
9,200, Dodge’s at 8,100, Chrysler’s 
at 1,760, and De Soto’s at 1,680. 
This figure compares with a total 
of 25,600 for the corresponding 
period of 1936, and 24,800 for the 
week ended July 3. 

Packard, with 2,500 units sched- 
uled for the week, continues to 
lead the independents, followed 
by Hudson-Terraplane’s estimated 
1,800. Studebaker had 2,016 cars 
and trucks carded for the week; 
Nash-LaFayette had 1,540; Gra- 
ham 256, and Cord 36. Willys, hit 
by a steel shortage, is not ex- 
pected to run over 1,000 units for 
the week. The miscellaneous 
group will produce about 8,000 


| units, ADN estimates. 


N. J. Town Weighs 
Used Lots Check 


NUTLEY, N. J.—An ordinance 
providing for regulations of used 
car lots was introduced July 6 at 
a meeting here of the Nutley 
town commission. 


Under terms of the proposed 
ordinance, which is scheduled for 
public hearing July 20, license 
fees of 2 cents a square foot 
would be charged for all open- 
air stations for the sale of motor 
vehicles. All vehicles displayed 
on such lots would have to be in 
such condition as to allow them 
to be moved under their own 
power. No lots would be permit- 
ted in residential zones and none 
nearer than 15 feet from a resi- 
dence. No business might be con- 
ducted between the hours of 10 
p. m. and 6 a. m. 


To guard the town against use 
of lots for “altering” stolen ve- 
hicles, the proposed ordinance in- 
cludes a section providing a $100 
fine or imprisonment or both for 
any used car lot owner having 
in his possession a vehicle from 
which the motor or serial num- 
ber has been removed. 


Dealers’ Mutual Offers 
Laminated Safety Tube 


A new U. S. Royal master 
safety tube, with a laminated 3- 
ply base which is said to over- 
come tube failures due to pinch- 
ing, abrasion, rust and corrosion, 
has been announced by U. S. Tire 
Dealers Mutual Corp. 


The new laminated construc- 
tion is said to give extra protec- 
tion at rim side, extending over 
that part of the tube which 
comes into contact with the steel 
rim, and on up the walls beyond 
the toes of the beads. Additional 
safety is provided through use of 
heavy gauge heat-resisting stock 
which withstands extreme tire 
heat and high brake drum tem- 
peratures. 





DETROIT. — Marked success is 
rewarding the series of used car 
appearance reconditioning clinics 
now being conducted by the 
Chrysler division of the Chrysler 
Corp. among its dealers. These 
clinics have for their object the 
demonstration of efficient’ meth- 
ods of used car reconditioning and 
acquainting dealers with the large 
variety of modern equipment 
available for this purpose. Allan 
McFadden, Chrysler used car 
manager is in charge. 

The clinics are held in distribu- 
tor or large dealer points and all 
dealers from the territory are in- 
vited to attend, according to Mc- 
Fadden. The equipment is carried 
from city to city on a large truck 
and the demonstrations are given 
by factory operatives. Large at- 
tendance and keen interest have 
marked the meetings everywhere 
McFadden said. 

The reconditioning of a used car 
under this method comprises 
three parts, namely cleaning, 
metal bumping and painting. The 
objective is an improvement in 
the appearance of the car that 
will result in increased saleability. 
Experience has proved that the 
appearance of a used car is the 
most important factor in making 
a sale. The prospect has to take 
the mechanical condition on the 
strength of the dealer’s reputation 
for fair dealing, but he can see 
for himself how the car looks. 

It has been found that recon- 
ditioned cars move very rapidly. 
In one typical case a car that had 
been standing on the lot for a 
year without a purchaser and with 
no offer better than $100 was sold 
within 48 hours after being re- 
conditioned for $245. Another typi- 
cal case is that of a car which 
had stood for 60 days with the 
best offer $200 from a wholesaler. 
Reconditioned at a cost of less 
than $14, it was immediately sold 
for $325. Before undergoing the 
reconditioning process it was 
aptly described as a “clunker” but 
less than nine hours of work 
transformed it into a desirable 
piece of merchandise, clean, free 


‘Goodrich Offers 
New Truck Tire 


AKRON.—A new line of heavy 
duty commercial truck tires and 
tubes designed especially for 
light trucks of % and % ton 
carrying capacity is being manu- 
factured and sold by the B. F. 
Goodrich Co., it has been an- 
nounced by J. J. Newman, gen- 
eral manager of the company’s 
tire division. 

The new line is manufactured 
in a complete range of sizes to fit 
present equipment rims in 16 
inch wheel diameters, Newman 
said. These sizes are 6.00-16; 6.50- 
16; 7.00-16; and 7.50-16. All are 
made with six plies, while the 
last is also made with eight plies. 

For use with the 7.00 and 7.50 
sizes the company has developed 
a new all-black tube equipped 
with hand-bendable rubber 
valves. This special tube was de- 
signed especially for speed condi- 
tions encountered in the light 
truck field. For the 6.00 and 7.50 
sizes the manufacturer will use 
the gold and black tube, with 
hand-bendable rubber valves. 

According to the Goodrich an- 
nouncement of the new product, 
39 out of every 100 trucks sold 
are of the “Commercial” type de- 
signed to carry loads of one ton 
or less. Up to the present time, 
most of these vehicles engaged in 
a wide variety of carrying serv- 
ices have been equipped with 
regular passenger car tires, un- 
less “changed over.” 

Building Permit Issued 

LINDEN, N. J—A_ permit for 
construction of a service building to 
cost $20,000 was issued to General 
Motors Corp. here July 6. 
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Chrysler Reports Success of Reconditioning Clinics 


Method Helps Dealers 
In Selecting Equipment 


from disfiguring scars and nicely 
painted. 


In the Chrysler clinics, service | 
|in two things, first the right kind 


men are given practical instruc- 
tion so that they are immediately 
able to put into effect the benefits 
of this modern method. The meet- 
ings are attended by dealers and 
salesmen and used car managers 
as well as service men, however. 

The methods demonstrated are 
valuable for all kinds of used cars 
but they are particularly appeal- 
ing in the case of cars whose value 
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before reconditioning is less than 
$250. These, naturally, are the 
hardest to move and the dealer 
who is able to put them in con- 
dition to get off his lot is avoiding 
one of the most annoying sources 
of frozen capital. 

The secret of reconditioning 
cars quickly and at low cost lies 


of mechanical equipment and sec- 
ond, knowledge of how to use it. 
In most cases the technique of us- 
ing the equipment can be mas- 
tered by the service man of aver- 
age intelligence in a very short 
time. 

Chrysler will continue the clin- 
ics until a large section of the 
country has been covered. 


Tire Shipments 


Show Apr. Drop 


NEW YORK. — Shipments of 
pneumatic casings during the 
month of April, estimated at 5,- 
560,453 units, show a decrease of 
3.9 per cent under March but were 
13.4 per cent above shipments 
made in April, 1936, according to 
statistics released by the Rubber 
Manufacturers Assn. 

The association estimates pro- 
duction of pneumatic casings for 
April at 5,729,869 casings. This is 
a decrease of 3.1 per cent under 


9 


March but is 18 per cent above 
April, 1936. 

Pneumatic casings in the hands 
of manufacturers April 30, 1937 
are estimated at 12,628,872 units, 
an increase of 1.5 per cent over 
the stocks on hand March 31, and 
39.8 per cent above stocks on hand 
April 30, 1936. 

The actual figures are as fol- 
lows: 


Pneumatic Casings 
Shipments Production Inventory 
5,560,453 65,729,869 12,628,872 
5,787,051 5,915,575 12,448,167 
4,904,116 4,857,083 9,034,707 
April—1935 ... 5,143,599 4,511,735 11,003,237 
Ist 4 Mos., °37 20,227,374 21,871,512 
Ist 4 Mos., °36 15,848,242 16,654,795 ... 

Ist 4 Mos., °35 16,297,739 17,866,452 ......... 


April—1937 ... 
March—1937 .. 
April—1936 ... 





NASH JUMPS TO 91! 
IN REGISTRATIONS 


Nash Dealers Sales Show 90.87% 
Increase Over Last Year 


500 CARS FOR NEW YORK! 


sells in the East! 


A TRAINLOAD FOR BILLINGS! 


*T can’t keep up 


with my orders,” wired the Nash dealer at Billings. 


‘Rush me a trainload!” 


Here they go! 


A whole 


trainload of new Nash cars rushing west over 1300 


miles . . 


oon eam “ soe 


GET THE FACTS ON THE NEW NASH 


. sold before they got there! 


AS 


Here’s part of a boatload of 
500f"cars en route to New York for immediate delivery. 
Even before this shipment was received, the distributor 
wired another order to the factory. 


That’s the way Nash 


Pita. 


Grrr 


ILLINOIS CAN’T GET THEM FAST ENOUGH! 


A whole fleet of trucks is being used to rush new 
Nash cars to Chicago, Peoria, and Rockford. Four 
trips daily are needed to meet the record-break- 
ing demand for Nash! 


@ Nash in April, jumps from thirteenth to ninth 
place in new car registrations for the entire in- 


dustry! 


Eighth in Illinois! 


Sixth in Montana! 


Third in Wisconsin! 


Early reports for May and June indicate that Nash 
will certainly maintain its position and work even 


higher in the list of the “‘first ten!”’ 


Month af- 


ter month, dealers are reporting the biggest sales 


in Nash history. 


Don’t miss this opportunity! 


Get with Nash! 


Get the details on the new Nash dealer franchise. 
Find out how Nash protects dealer profits. Write 
in confidence to C. H. Bliss, Vice-President in 
charge of Sales, Nash Motors, Division of Nash- 
Kelvinator Corp., Kenosha, Wisconsin. 


H 


FRANCHISE 
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Mass. High Court Block 
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Declares Law Changes 


By Referendum Illegal 


BOSTON.— The Massachusetts 
supreme court has ruled that the 
initiative petition to prevent di- 
version of automotive taxes from 
highways to other purposes can- 
not be submitted to the people for 
a vote. The legislature asked an 
opinion from the court and the 
reply was that revenue was ex- 
cluded from initiative petitions. 

It was a big disappointment to 
the Federation of Automotive 
Assns. after working for months 
and securing more than _ 50,000 
signatures to the petition. Many 
meetings were held throughout the 
state to create public opinion 
favorable to the petition. 

However, the fight is not ended. 
The motor group has been dis- 
cussing future possibilities. One is 


that a bill be filed in the legisla- 
ture meeting next year for repeal 
of the extra one cent gasoline tax. 
That would lift part of the burden 
on motorists. 

There is on file cataloged by 
cities and towns the names and 
addresses of all who signed the 
petition. Next year they would be 
asked to contact their senators 
and representatives to vote for 
the repeal. Being an_ election 
year many seeking to be re- 
elected would pay more attention 
to requests of voters than in an 
off year. 

If the bill is turned down then 
a referendum may be had on it 
without conflicting with the con- 
stitution. Also it is planned to 
make it a political issue. A roll 
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call will be taken on the repeal 
bill. If a majority of either the 
Republicans or Democrats vote 
against the bill the party will be 
held responsible. 

Political ties will be cast aside 
and the motorists will be asked to 
vote against the entire ticket from 
governor down. The motor people 
are studying what happened in 
California a few years ago when 
the motorists defeated an entire 
party ticket there after a governor 
had refused to consider a plea 
against increased automobile 
taxes. 

Denison Goes to White 

SOUTH BEND, Ind.—Mortimer 
R. Denison, assistant purchasing 
agent for Studebaker Corp. has 
gone to Cleveland, where he will 
become associated with the White 
Motor Co. as supervisor of mate- 
rials and manager of manufacturing 
stocks and transportation. Denison 
had been with the Studebaker cor- 
poration for 26 years. 
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Federal Gasoline Tax 


Receipts Top Records 


WASHINGTON.—Federal gas- 
oline tax receipts this year are 
breaking all previous records and 


Detroit Jobs Decrease 


Less Than Seasonally 


DETROIT.— The employment 
index of the Detroit board of 
commerce stood at 125.4 on June 
30, against 129.1 on May 31 and 
103.5 on June 30, 1936. 

The decline in employment has 
been less than seasonal, the 
board pointed out, because this 
spring’s strikes in automobile 
plants have caused production to 
be held at higher-than-seasonal 
levels currently. 
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during May accounted for about 
six cents of every dollar of reve- 
nue taken in by the government, 
records of the bureau of internal 
revenue reveal. 


In May, a total of $16,287,064 in 
gasoline taxes was received, as 
compared with $11,980,061 for May, 
1936, a gain of 35.9 per cent. Lu- 
bricating oil taxes also showed a 
substantial increase for’ the 
month, standing at $2,971,864, as 
compared with $2,378,403 for May, 
1936, a gain of 24.9 per cent. 


The American Petroleum In- 
dustries Committee estimates 
that federal gasoline taxes for 
1937 may reach the $200,000,000 
mark and that the taxes on lubri- 
cating oil will stand at about 
$35,000,000, or nearly a quarter of 
a billion dollars on the two pe- 
troleum products. 


The following table shows pe- 
troleum tax receipts by the fed- 
eral government for May, 1937, 
and May, 1936: 


Source of Revenue Amount Collected 
1937 1936 
6,287,064 $11,980,061 
2,971,864 2,378,403 
976,450 814,671 


Pet. 
Ino. 
35.9 
24.9 


19.8 


Gasoline 

Lubricating oils .. 
Pipe line taxes.. 
Crude petroleum 


processed 75,609 


64,110 17.9 


TOTAL.......$20,310,987 $15,237,245 


Car Deaths Declining 
But Still Exceed 1936 


WASHINGTON, — During the 
there were 
automobile fatalities in 126 
major cities according to figures 
just disclosed by the census bu- 
This figure, it is pointed 
out, represents an increase of 
two deaths over the 186 reported 
for the corresponding week of 


| last year. 


14 weeks of 
of automobile 


the first 
number 


During 
1937, the 


| fatalities was greatly in excess of 


the number reported for the cor- 


| responding weeks of 1936. Begin- 


16, 1937, a de- 
number of deaths 
shown for _ several 


ning with April 
in the 


has been 


| weeks as compared to the deaths 


1936. In spite of these 
decreases, the total number of 
deaths reported for the first 25 
weeks of this year is still far in 
excess of that for the compa- 
rable period of last year, since 


given in 


| there were 4,449 deaths reported 


in 1937 and 3,784 in 1936 by the 
126 major cities. 


NICKELGRAM 
ee 


The engines that power yachts, 
cruisers, speed boats, and the 
like, run about 100 per cent of 
the time lugging with wide 
open throttle, as your passenger 
car would in going up hill all 
day. That’s why marine engines 
need greater ruggedness and 
the ability to take punishment. 
To obtain the requisite strength 


| and toughness in highly stressed 


moving parts, the best modern 
practice is to use alloy steels. 
Where castings are exposed. to 
severe stresses and heavy wear 
alloy cast irons are employed. 
The Universal Motor Company, 
builders of marine motors of 
every size, stated recently that 
they use Nickel-chromium alloy 
cast iron exclusively for cylin- 
ders, heads, manifolds, timing 
gears and crankcases to assure 
long service life, increased ef- 

ficiency and troublefree 


THE service. 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. ¥. 





Replacement Sa Sales Off con 


compares with 92 per cent in 
April and 110 per cent in May, | Kahn Gets Award 
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MEMA Parts Sale Index Shows 3 Point Gain in May 


Slightly From April Mark 


NEW YORK. 
reports from 
nishing their monthly shipment 
statistics to the Motor & Equip- 
ment Manufacturers Assn., origi- 
nal equipment factory 
May were higher than the 
vious month, the MEMA monthly 
bulletin states. This index, com- 
bined with the rise in accessory 
shipments, brought the grand 
index up a few points. Slight de- 
clines in replacement 
service equipment sales were in- 


Graham Shipment 
Doubles in Last 


DETROIT.—Graham shipments 
for the last two weeks in June 
more than doubled the figure for 
June 1 to 15, according to F. R. 
Valpey, general sales manager of 
the Graham-Paige Motors Corp. 

“This increased public interest 
in Graham-built cars is reflected 
by the fact that from June 15 to 
30 we shipped 1,000 new cars as 
compared with 488 shipped from 
June 1 to 15,” Valpey said. 

Graham’s new trade-in plan 
which allows careful drivers a 
bonus of as much as $100 extra 
has been an important factor in 
stimulating Graham business dur- 
ing June, Valpey declared. In ad- 
dition to winning quick public 
support the new Bonus Plan has 
also aroused the interest of the 
industry in general and has at- 
tracted favorable comment from 
automobile editors, he said. 

“The reaction of a_ veteran 
automobile editor to the Graham 
bonus plan may be judged from 
the following quotation from 
John H. C. Stingle’s column ‘Be- 
hind the Lines’ in the Los An- 
geles Examiner,” Valpey said. 

“*At last an automobile com- 
pany appreciates a careful driver. 
Graham has adopted a_ smart 
bonus system whereby a_ car 
given good care can be turned in 
for as much as $100 extra on a 
new Graham. I never could figure 
out why the man who lubricates 
his car regularly, drives carefully 
and keeps it polished has to be 
penalized in favor of the reckless 
driver who lets his car stand out 
in the sun year in and year out 
and then gets the same trade-in 
allowance’.” 


Pontiac’s Picnic 
Attracts 20.000 


PONTIAC.—Upwards of 20,000 
Pontiac Motor employes and 
their families converged upon 
Walled Lake Amusement Park 
last Saturday for the fourth an- 
nual all-day picnic of Pontiac 
Motor employes. 

This was the largest industrial 
picnic ever held by this division 
of General Motors, and was fea- 
tured by awarding of prizes 
headed by a new Pontiac 2-door 
touring sedan, by free conces- 
sions to children of employes, by 
athletic events, band concert by 
the Pontiac Motor Band, para- 
chute jump, boxing events, etc. 

Athletic events for children 
continued uninterruptedly 
throughout the day, 
events extending to late evening. 
Featured on the sports card was 
a play-off between the 


and AC Spark Plug of Flint, last 


year each team beating the other | 


at the home company’s picnic. 
H. J. Klingler, general manager 


of Pontiac Motors, and members | 


of his executive staff attended 
various events in the afternoon. 
More than 20,000 ice cream 


servings and 900 gallons of gin-| 


ger ale were among free refresh- 
ments provided by the arrangers. 


According to) 
manufacturers fur-| 


sales for| 
pre- | 


sales and| 


with other | 


leading | 
softball teams of Pontiac Motors | 


dic. ated by the figures received. 
The May grand index stood at 
181 per cent of the January, 1925, 
base, as compared with 178 per 
cent for April and 150 per cent 
for May, 1936. 
Shipments to vehicle manufac-| 
turers for original equipment in | 
May advanced to 202 per cent of 
the base from the 199 per cent | 
registered for the previous | 


| month. The index for May, 1936, 


was 150 per cent. 


Service parts shipments to} 


| wholesalers in May were 152 per | 
| cent of the base, which compares 


with 155 per cent for April and 
130 per cent for May last year. 
Accessories shipments to! 


| wholesalers in May rose to 103 


2 Weeks in June 


per cent of the base index. This 


HUPP MOTOR CAR CORPORATION, 


| the plant and moving all Carrier | 


1936; while service equipment | 
shipments to wholesalers declined | 
to 157 per cent from the 160 per 
cent in April. The index for May, | 
1936, was 113 per cent. 
. ° . 
Carrier Corp. Deeded 
Old Franklin Factory 
SYRACUSE, N. Y.—The H. H.| 
Franklin automobile factory, i 


best use 
buildings 


cently acquired by Syracuse 

tax foreclosure proceedings, has | 
been deeded to the Carrier Corp. 
| of Newark, N. J., for a nominal | factory. 
sum, the city and county of| wore 
Onondaga at the same time can- submitted 
celling approximately $600,000 of | 
back taxes and local business in-| 
terests contributing $250,000 cash | Forum and 
toward expense of reconditioning 


operations to this city. The com-| 
pany is a leading producer of air- | tial, 
conditioning equipment. and hotels, 


— new Hupmobiles will be 


announced in August: a spec- 
tacular new 101-horsepower Six—on 
a 122” wheelbase; a big, luxurious 
120-horsepower Eight—on a 125” 
wheelbase. These cars are entirely 
new. They will set new Hupmobile 
standards for style, beauty and per- 
formance. Prices will be “right” for 
today’s market. The Hupmobiles for 
1938 will provide Hupp dealers with 
the greatest money-making oppor- 
tunity in their history—and the Hupp 
franchise has always been profitable! 
Step Up Your Profits With Hupp! 


In De Soto Bldg. | 


DETROIT. First prize for the! same 
of glass in 
during the past year! workmen. 
has just been awarded to Albert 
Kahn, Inc., of Detroit, for the de-| jargest orders of glass in the his- 
sign of the press plant building| tory of the automotive industry. 
of the new De Soto 


than 650 
in the 
was conducted by Architectural 
sponsored by 
Pittsburgh Glass Institute. 
wards were made in six different 
classifications including 
commercial shops, 
industrial 


| exnutanes plants, public buildings 


|} and general. 
The De Soto press plant was 


For Use of Glass | deameeiad with simplicity to give 


the = amount of efficiency 
laying out positions for 
presses, stamping machines, un- 
loading platforms, etc. At the 
time care was taken to 


industrial | provide daylight conditions for 


Plans called for one of the 


Nearly 40,000 panes were put in 
place in the side walls and ceil- 
ing. Most of the glass used was 
of double-strength window vari- 
ety, although roofing glass was of 
the hammered wire type. The 
sidewalls from the base of the 
building to the roof are almost 
solid glass, while the total glass 
residen-| area in the building is nearly 
theaters | 90,000 square feet, or 52 per cent 
manufac- | of the wall and ceiling area. 


automobile 


entries 
contest, 


were 
which 


the 
Medal 


Hupp distributors already number 


96, dealers 675. Requests for the 


franchise are being received daily. 
Remaining open points are rapidly 
being closed by factory regional 
representatives now in the field. 
Territories are large and exclusive— 
discounts generous! If you qualify as 
the high-type merchant Hupp wants, 
you can assure yourself a profitable 
operation. Sign Up With Hupp! 
Write or wire today to W. A. 
MacDonald, Vice President and Di- 
rector of Sales, for full information. 


DETROIT, MICH. 
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Connecticut Dealers Celebrate Legislative Victories 


License Law Leniency 
Is Blow to Aspirin Sales 


BRISTOL, Conn.—The execu- 
tive board of the Connecticut 
Automotive Trades Assn. cele- 
brated completion of a successful 
legislative season at the state 
capitol in Hartford at a steak 
dinner held on the shore of Lake 
Compounce here June 29. A num- 
ber of executives of the state mo- 
tor vehicle department and other 
state officials attended. 


Procedure to be followed by 
dealers under the new state law 
which permits them to issue tem- 
porary registrations, good for 
five days, to car purchasers, was 
explained by Edwin B. Pratt, 
chief of the MVD Dealer-Repair 
section. The new law eliminates a 
major headache for dealers in 
that it is no longer necessary to 
run to the nearest motor vehicle 
branch office for a registration 
transfer. Transfers can now be 
handled by mail or in batches by 
messenger. 

Connecticut’s new law requir- 
ing reflectors on all motor vehi- 
cles, including passenger cars, 
was explained by Wilbur L. Cross 
jr., chief engineer of the motor 
vehicle department. Specifications 
for reflectors as adopted by the 
department are those of the So- 
ciety of Automotive Engineers 
and Illuminating Engineers’ So- 
ciety, he said. The list of car 
models carrying reflecting lenses 
which obviate the legal necessity 
of an extra reflector would be re- 
leased during July, he said. 

Cross also disclosed that all 
cars sold after July 15 need not 
be inspected during the compul- 
sory inspection period which ends 
July 24, except used cars im- 
ported from out-of-state and those 
classified as “junkers.” These 
cars are subject to a special in- 
spection costing $1, whereas the 
fee for a lane test is 25 cents. 


The legislative report was pre- 
sented by Frederick G. Loeh- 


the association had secured the 
passage of a number of favorable 


bills and had been successful in| 


defeating a number of unfavor- 
able ones. He said that a careful 
study of the new state fair trade 
act is being made with a view to 
determining how it will affect the 
automotive industry. 

President Harry M. Sloate an- 
nounced that a state-wide meet- 
ing of dealers and repairmen 
would be sponsored by the asso- 
ciation in September, and that 
the annual convention would be 
held, as usual, in December. Sev- 
eral speakers paid tribute to Carl 
R. Lane, association manager, for 


Canadian Car Exports 


Decrease 13% in May 


WASHINGTON. — Motor  vehi- 
cles and parts exported from 


Canada during May were valued | 
at $2,055,448, a decrease of about 


13 per cent from the April, 1937, 


total of $2,355,069 but an increase | 


of 5 per cent compared with the 
May, 1936, trade valued at $1,956,- 
511, according to the department 
of commerce. 

Of these totals, automotive 
parts accounted for $184,185 in 
May, 1937; $120,994 in April, 1937; 


and $180,036 in May, 1936, it was} 


stated. Foreign shipments of pas- 
senger cars from Canada in May 
numbered 3,636 units, valued at 
$1,305,379, compared with 3,932 
units, valued at $1,527,120, in 
April, 1937, and 3,945 units valued 
at $1,263,736 in May, 1936, statis- 


| Illinois, 


Service Industries Show 


Space Deadline Is Set 


CHICAGO.—The 
ing committee for the 1937 Auto- 


motive Services Industries Show, | 


jointly sponsored by MEWA, 
MEMA, and NSPA, has set Mon- 
day, Aug. 9, as the deadline for 
the filing of space applications by 
manufacturers who wish to 
exhibit. 

Applications must reach Show 
Manager Coffman’s office at 11- 
110 Merchandise Mart, Chicago, 
properly executed on 
standard forms, with which eli- 
gible firms have already been 
provided, if such firms are to win 
the privilege of drawing for 
space in Chicago on Sept. 10. 


joint operat-| 





manufacturers have been placing 
upon methods of selling, pre- 
show training they have given 
their representatives in explain- 
ing and demonstrating their mer- 
chandising programs for the job- 
ber, and the presence of factory 
experts to explain the “why” and 
“how” of product design and per- 
formance, all account largely for 
growing jobber attendance. 

The operating committee be- 
lieves that wholesalers are recog- 
nizing this trend and its impor- 
tance, and regard the show not 
only as a buying opportunity for 
themselves but as a course in 


his work during the year. 





mann, Waterbury Chevrolet deal- | 
er, chairman of the legislative} 


committee, who pointed out that! 


MEMA Announces 
12 New Members; | 
Lists Subscribers 


NEW YORK.—A. H. Eichholz, | 
general manager, Motor & Equip- 
ment Manufacturers Assn. has | 
announced the election to mem-| 
bership of the following manu- 
facturers: 


R. E. Dietz Co., New York; Do- 
Ray Lamp Co., Chicago; Embury 
Manufacturing Co., Warsaw, N. 
Y.; Evans Products Co., Detroit; 
Fowler-Pem Co. Emeryville, 
Cal.; Goodyear Tire & Rubber 
Co., Akron; Sealed Power Corp., 
Muskegon, Mich.; Southern Fric- 
tion Materials Co., Charlotte, N. 
C.; Thompson Products, Inc., 
Toledo.; Trippe Manufacturing 
Co., Chicago; Ward Products Co., 





Cleveland, and Wayne Lock Co., 
Detroit. 


The following have subscribed 
for MEMA credit service: A C 
Spark Plug Co.; Arrow Safety 
Device Co.; Accurate Parts Man- 
ufacturing Co.; Aluminum Indus- 
tries, Inc.; Atlas Bolt & Screw 
Co.; Dole Valve Co.; Do-Ray 
Lamp Co.; Embury Manufactur- 
ing Co.; Eclipse Machine Co.; 
Es-M-Co Auto Products Corp.; 
Federal Mogul Corp.; Lempco 
Products, Inc.; Kendall Mills; 
McCord Radiator & Manufactur- 
ing Co.; Muther Manufacturing 
Co.; Sealed Power Corp.; Samson- 
United Corp.; Southern Friction 
Materials Co.; Thompson Prod- 
ucts, Inc.; Torrington Co.; Tung- 
Sol Lamp Works; Utica Drop 
Forge & Tool Corp.; Victor Man- 
ufacturing & Gasket Co.; Wayne 
Lock Co.; Wheel Service Equip- 
ment Corp. 











tics show. 


a BACK YOUR MIND to December 
29th, 1934. That is an important date in Pontiac history. For on that 
day, the first Silver Streak flashed across the motor car horizon. 


In appearance, it represented a sweeping break from the conventional. 
In design, it embodied a basically new idea: a low-priced car with 
every feature of the finest on the market. America came, looked, 
began to buy. Pontiac sales shot sharply upward and have been steadily 


climbing ever since. 
= e e 


America christened it, ‘‘ The most beautiful thing on wheels.’’ So 
dependably did it operate, so faithful was it in performance that letters 
from owners began to arrive, first in tiny trickles and then in a swelling 
flood. From North, East, South and West they came and from people 
in every walk of life. From farmers and business men; from salesmen 
and bankers; from work- 
men and housewives; 
from the young and the 
old; the conservative and 
forward-looking. Ameri- 
ca was speaking in praise 
of Pontiac’s goodness. 


a. e - 
Swiftly the months sped 


by. The successor to the 
original Silver Streak 


Increased emphasis exhibiting | merchandising for their salesmen. 


AMERICA IS 
SPRAKING IN PRAISE 


# PONTIA( 


met an even more whole-hearted public reception. Able dealers of excep- 
tional standing in their communities began gathering under Pontiac’s 
banner, attracted by the car’s spreading reputation and impressed by the 
company’s equitable policies. The stream of letters from satisfied owners 
kept growing steadily in volume. For dependability, comfort and hand- 
ling ease; for advanced engineering, thorough going quality and economy 
of operation, here was America’s best recommended car! 


And when the 1937 Pontiac made its bow, its greater size, its smarter 
appearance, its improved economy and performance were summed up 
by the nation in one short telling phrase, “America’s finest low-priced 
car.”” And over night, it made a market of its own. 


Soon Pontiac’s great modern plant began being taxed to produce the 
cars the public wanted. And only a few weeks ago, an all-time record 
month of production was taken in full stride—with QUALITY, not quan- 
tity, as the watchword! For all of us, at Pontiac, from general manage- 
ment to final inspectors, have become resolved to build each car in such a 
way as to win and hold increasing good will! 
2 e e 

Yes, something has happened at Pontiac: something you can see in the 
rugged and beautiful Pontiac of today; something you can sense in the 


bright and busy salesrooms of Pontiac dealers about the land; something 
you know when you talk to an owner of ‘“‘America’s finest low-priced car.”’ 


PONTIAC MOTOR DIVISION, PONTIAC, MICHIGAN 
General Motors Sales Corporation 
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Lewis and CIO Seen Losing Ground at Capital 


! 7 
N ll Ch = T o tion by a court for reckless driv- Trenton Lays Plans Wy ildeat Strikes Prove 
. . anges ag | ing are excluded from an appeal. | F N Fisk PI t © “4 
| The motor vehicle commission | or New risner | B t U 
Dates; Ups Top | may now establish speed limits} TRENTON, N. J.—City offi- oomerang or niontsm 
e on any public highway. And po-| cjais here are reported to be ; 
Truck Weights lice may summon to court after progressing as rapidly as possible (Conttaued trom Pawe 1) 
a warning drivers who are hold-| with plans for extension of water its contracts will not be broken| spread out so rapidly that Lewis 

CONCORD, N. H—The New ing up ore a. as and oo a tunes by headstrong unions. has not been able to line up 

: agisls > has given| slow rate of speed, ess Cc -| for 1e new $7, , sne , ‘ xecutives 

memapenire anna viet aur | tions warrant his doing so. Body lant to be cundeed by Gen-| This weakness in the CIO| enough competent executives for 

some attention to motorists ¢ yi! : : ae armor having been particularly | its various affiliates. This leads 

ing its present session. Date of | An increase to 26,000 pounds|eral Motors Corp. in Ewing ee : : a wave of sit-|to the conclusion that the fever- 

registration has been changed to| has been made for vehicles with) Township, near here. — ; y meagre mn ae f th United | i ee ti i “a hee these 

Mar. 31, and from next Jan. 1 to| two axles, and a gross weight of Although final details of fi- downs by — «ag a a ish organization drive as be 

April 1, motorists there may use} 38,000 pounds for those with| nancing the preliminary steps eo “am Startie. ‘a at the expense of sound union 

their 1937 registration plates. Ve-| three axles, combinations of ve-| have not yet been completed, it | 0 : * aoe ee caer fallen ae practice and may portend an 

hicles registered between Jan. 1/hicle and trailer and semi-| is reported necessary ordinances ee a all ate — equally rapid disintegration of 

and Mar. 31 will not be required | trailers. Allowable weight on axle| will shortly be adopted, to allow | eo — oe that ome a the whole CIO structure. 

to get a municipal license. has been jumped to 16,000 pounds| an early start on the automotive | a a Som ae compet” pr me Coupled with all this are cir- 

Now any driver who has‘had/ and to 800 pounds per inch of| plant. Construction cost of the ase ciienenteeeneae ial is | cumstantial rumors that all is 

his license revoked or suspended/| tire width. The state highway! needed facilities to be supplied | oad Pp dis ey him with some-| not milk and honey at the White 

may appeal to the superior court! commissioner and motor vehicle| by the city has been estimated at — A ble to control his| House. In respect to Lewis, it is 

within 30 days for a trial. Pre-| commission may issue emergency | more than $120,000. The matter -_ = oo he finds a suit-|said that more than one cabinet 

viously there was no appeal. Sus-| permits for excess loads. The| was discussed at a city council moon ae . : poe lee. wants President tae 

pensions or revocations which| length of vehicle and load has| conference here July 6, it is re-| 4¥%¢ ns ait 7 ae ig 

are mandatory = after a convic- | been increased to 33 feet. | ported. | It is no secret that CIO has velt to disabuse t € Public of no- 

ee ve Sere ee tions that he is in any way 
bounden to Lewis for political 
support, but his advisors thus far 
have had no success along these 
j}lines. When a _ brash corres- 
pondent asked the president 
|} about it at his press conference 
he disposed of the query with his 
customary laugh. 

But there is plenty of gossip 
around Washington that relations 
between the president and the 
CIO are not as cordial as they 
were. Even a week ago it ig 
openly stated that the belief is 
growing among Lewis’ cohorts 
that the administration has be- 
come alarmed by the implications 
of its adhesion to the CIO cause 
and has “turned tail.” Some even 
aver it “is scuttling militant and 
progressive labor.” An instance, 
these say, is Secretary of Labor 
Perkins’ belated condemnation of 
sit-down strikes as “unsuited” to 
American life. Lewis disposed of 
queries concerning all this with 
his customary “no comment.” 

A development of the week 
which did not set well with 
Washington observers was the 
conference between Lewis and 
Harry Bridges, alien Commu- 
nistic leader of merchant marine 
strikes on the Pacific coast, and 
his satellites. This pow-pow 
avowedly had for its purpose 
affiliation of Bridges’ union sea- 
men with CIO and was regarded 
as an important step in Lewis’ 
war upon Henry Ford. Bridges 
could be of help to the UAW 
when and if it attempts a walk- 
out at the Ford plants by order- 
ing his followers to handle no 
cargoes of Ford products. 

In view of the fact that at- 
tempts have been made to deport 
Bridges, or at least bar him from 
union activity in this country, 
color is thus lent to charges of 
a red tinge in CIO activities. 
Secretary Perkins has stood be- 
tween Bridges and his expulsion 
from the United States. 

Another blow to seeming pres- 
tige of Lewis here has been his 
| campaign to organize federal em- 
| ployes under the CIO. Almost 
unanimously Washington points 
to the fact that there are already 
two influential unions of govern- 
ment employes and that CIO 
methods, for instance, the sit- 
down strike, are unthinkable as 

bludgeons designed to wrest con- 
cessions from Uncle Sam. 


Salesmen’s Assn. Formed 
SOUTH AMBOY, N. J.— Moses 
ONTIAC Koch was named president of the 


newly-organized Middlesex County 
CHIRP OF THE, OTTAWAS iotaendeite Salesmen Assn. which 
ay | held its first election of officers here 
JERRY FARNSWORTH.N.A. | last week. Others named included : 
A life size original presented to vice - president, Howard swe’ 
the Pontiac Motor Division by secretary, Alexander Melko; reas 
the school children and citizens | urer, Frank Hruska; jrastae, Dan- 
of Pontiac celebrating the Com- | iel Kaplowitz and H. S. Belle; direc- 
pany’s tenth anniversary. Now tors, Charles Winkle “and Edward 
hanging in the Company Ag: | Pribula, and publicity director, M. 
ministration Building st fone’ Howard Leary. Stated purpose of 
pat en. | the new group is to effect improved 
| working conditions of automobile 
| salesmen in this area. An effort will 
be made to include as many Middle- 
|} sex county salesmen as possible in 

| the organization’s membership. 
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Pennsylvania Motor Code Completely Revamped 


Calif. Car Sales 
Off in May, But 
Still Exceed ’29 


SAN FRANCISCO. — Califor- 
nia’s new passenger and commer- 
cial vehicle sales totaled 27,628 
units for May, falling below the 
April total of 28,062 cars and 
trucks. However, the May sales 
were slightly higher than during 
the same month of last year and 
also better than the May, 1929 
figure of 26,963 units. 

Cumulative sales for the first 
five months of this year topped 
any like period since 1929, and 
were within 283 units of the 1929 
all-time high. The total for the 
first five months of 1937 was 
126,265 and the 1929 figures were 





117,529 and there were 92,421 sales | [—— 
recorded in the same period of 


1935. ‘Sealed-Bid’ Sale 
Staves Off Slump 
CASPER, Wyo.—tThe 
summer slump in used car 
sales is being staved off by 
Tri-Motor Co., Olds- 
mobile-Cadillac-La Salle, by 


A : “sealed - bid” 
cisco and Alameda counties, the which 


Eight of the 10 leading Cali- 
fornia counties recorded gains in 
May of this year over the same 
month of last year. Kern county 
gained 33 per cent; Fresno 25 per 


cent; Orange 15 per cent; Sacra- the 


mento, Santa Clara and Los An- 
geles each 10 per cent. San Fran- + 
two populous Bay Region coun- 
ties, both showed losses. San 
Francisco lost 12 per cent and 
Alameda county, with 2,055 sales 


reported, lost 4 per cent. velopes 
ee buyers. 


50 Million Trees 

AKRON.— More than 650,000,000 
rubber trees are required to produce 
75,000 to 80,000 long tons of crude 
rubber used annually by the B. F. 
Goodrich Co., according to a recent 
report made by the company’s crude 
rubber division to S. B. Robertson, 
Goodrich president. 





bids are 
opened each evening at the 
company’s plant where the 
bids are left in sealed en- 
prospective 


bids are to be received is 
advertised each day along 
with a description and the 
market price of that par- 
ticular make and model. 


vehicle code House Bill 


: George H. Earle. 
sale, in 


No vehicle which has 


ground, effective Jan. 1, 





was signed last week by Gov. 


The changes in the motor code 
are numerous. Drivers, owners, 
truckers and dealers will all be 
affected by the amendments. 


Among the many changes are: 


than one level for carriage of 


The car on which sealed other vehicles or any vehicle 
reaching 115 inches above the 


shall be operated. No person 
shall operate a vehicle on the 
highways of Pennsylvania having 
two levels for the carriage of 
other vehicles, effective the same 





——|Changes Curb Ti ruckaway 


Methods of Car Shipping 


HARRISBURG, Pa. (UTPS).— 
A measure revising the motor 


|date. No person shall operate a 


vehicle carrying any other vehicle 
any part of which is above the 
cab of the carrier vehicle or over 
the head of the operator, effective 
immediately. Another rule effec- 
tive in 1940 is one prohibiting 
the carrying of any other vehicle, 
any axle of which is more than 
three feet higher than any other 
axle on such carried vehicle or to 
carry more than four vehicles in 
one load. 

The cost of automobile learner 
permits were dropped from $3 
to $2, effective at once. 

The cost of drivers’ licenses 
will be reduced from $2 to $1 
starting next year. The reduc- 
tion will affect 2,000,000 drivers. 


126,548 units. The 1936 total was 

— —— Trailers and semi-trailers are 
required to be titled in the same 
manner motor vehicles are titled. 
Owners of trailers must apply for 
title prior to Sept. 1. 


Clearance lamps must be amber 
in color instead of green. Motor- 
cycles used for the carrying of 
freight, merchandise or any other 
articles, are to be known as com- 
mercial motorcycles and _ their 
registration will be $5. The 
definition of dealer is to be 
changed to include any person 
engaged in the business of trans- 
porting new vehicles on their own 
wheels. Parking lamps shall be 
amber in the front and red in 
the rear. 


Section 207 provides that the 
purchaser must now obtain cer- 
tificate of title within 15 days of 
assignment instead of 30 days. 
Another section provides that the 
secretary of revenue has author- 
ity to extend the expiration dates 
of all registration plates until a 
date not later than Jan. 15. 


Non-resident operators, operat- 
ing for compensation for a period 
of exceeding 30 days in the year, 
shall be required to obtain Penn- 
sylvania operators’ licenses. 

Motor vehicle dealers must 
have dealer’s license tags in order 
to obtain certificate of title at a 
fee of fifty cents. 


Vacuum hose for power brake 
systems must be approved by the 
department of revenue. Brakes 
will be required on all trailers 
now in use that have an empty 
weight of 1,000 pounds or more, 

ee : including any trailer above Class 
; ' oe 1 A. All new trailers or semi- 
=a di we EOS EAN trailers sold after Jan. 1, 1936, 
é : shall be equipped with service 
brakes on all wheels except any 
semi-trai wi chassis and 
the appearance of the Up-To-Date Auto i —. - ee than 1,000 
Company in Sauk City, Wis., and made it oo ~~ wan’: : i i ( 
ask for business. Put a new Pittco Front on : j « Sa * } 4~- seeers pounds. 
ee eK cn aes ee . & oe es Safety glass will be required on 
Sealed ss for you. all trailers and semi-trailers made 
after Jan. 1. Glass replacements 
in doors, windows and _ wind- 
shields shall be made only with 
safety glass of a type approved by 
the department. 

Two inspection periods will be 
held each year, one from May to 
July inclusive and the other from 
November to January inclusive, 
instead of by proclamation by 
the governor. 

The maximum over-all height 
of trucks is reduced from 174 to 
150 inches. Combination truck 
tractors and semi-trailers are re- 


A Pitteo Front 
ASKS for BUSINESS 


HERE’S how a new Pittco Front changed 


MODERN, attractive Pittco dealers and service companies figures and photographs in connec- 
Front speaks a language of its throughout the country. It widens tion with Pittco-modernization jobs 
own. Itsays to potentialcar buyers: your trading area for you, increases everywhere. 
“Look at me. I’m the sign of apro- car sales, boosts your unit of sale, 
gressive dealer. I’m inviting, good- builds bigger profits. ‘ t 
-— . ° 6» 8 <i ; Seer | Contact our local branch for specific 
looking. I promise qualit y cars, fair Puta front on your showroom that  ictsemation a0 te when tt will viet 
prices, courteous attention. Come asks for business. When moderniz- your territory. 
i is showroom... you'll find ing, consult an architect to assure ¢ 
into this showroom y ing, consult an architect to assure a PITTSBURGH TIME PAYMENT PLAN 


Be sure to see the Pittco Store Front 
Caravan, now on a nation-wide tour. 


our cars as satisfactory as our sales 
room’s appearance.” 

By inviting prospects to enter 
your display rooms, a Pittco Front 
asks for business. And the fact is 


.. . it gets business, as proved by 


well-planned economical job. Our 
staff of store front experts will gladly 
cooperate with him in planning a 
Pittco Front to suit your needs. 
Meanwhile, send the coupon for our 
free book. It’s filled with facts, 


PITTCO 


STORE FRONTS 
glass ... metal. fread 


CARRARA STRUCTURAL GLASS * PITTCO STORE FRONT METAL: PITTSBURGH PAINTS 


PITTSBURGH MIRRORS 


PITTSBURGH POLISHED PLATE GLASS + TAPESTRY GLASS 


Take up to 2 years to pay for your 
new Pittco Front. Pay 20% down, 
then settle the balance out of income. 


Rot 7.PITTSBURGH Glo 
"PLATE GLASS COMPANY 
Pittsburgh Plate Glass Company, 

2228 Grant Bldg., Pittsburgh, Pa. 


Please send me, without obligation, your 
new book entitled ‘‘Producing Bigger Profits 
with Pittco Store Fronts.” 


duced from 70 feet to 540 inches, 
while other combinations are re- 
stricted to 600 inches in length. 
Vehicles now registered which ex- 
ceed these limits may be operated 
until Jan. 1, 1941. 


Effective immediately is a sec- 
tion prohibiting a motor vehicle 
from drawing or having attached 
more than one other vehicle. 


A change in the fines for over- 
loading has been made in the 
revision of the -motor code. 
Where the overload is more than 
5 per cent and less than 10 per 
cent the fine is reduced from $50 
to $25 and costs; where the over- 
load exceeds 10 per cent the fine 
will be $50 and costs. 
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Chevrolet Announces 127-In. W. B. Taxicab Model 


New Body is ; Convertible 


Into 7-Passenger Sedan 


FLINT.—W. E. Holler, general jis. 
sales manager of Chevrolet, has | 
announced the addition of a new 
Chevrolet taxicab to the regular | 
line of Chevrolets available in} 
the 1937 models. 

The new taxicab, built on a} 
127-inch wheelbase, has a turning | 
radius of 22 feet, right or left, | 
Holler said. It has an _ overall} 
length of 202 inches, with an} 
83/16-inch clearance under the 
front axle and an 8-inch clear- 
ance under the rear axle. 


An outstanding feature of the} 
new taxicab is the removable 
straight partition between the 
driver’s and the passenger’s com- 
partments. The partition can| 
easily be replaced with a sedan- 
type of front seat, converting the | 
car into a seven-passenger sedan | 
after it has served its purpose as 
a taxicab. This feature greatly) 
increases the cab’s trade-in or | 
resale value, according to W. E. 
Fish, Chevrolet commercial car} 
manager. 

The new Chevrolet taxicab car- 
ries all the major features of the | 
regular line of Chevrolet passen- 
ger cars, along with some special | 
adaptations to meet the special- | 
ized requirements of  taxicab| 
service, the company announced. | 

In the Chevrolet taxicab, oper-| 
ators get the tried and proved 
Chevrolet six-cylinder, valve-in- | 
head engine with its increased | 
horsepower and greater economy. | 
Quick, positive, and easy gear| 
shifting are provided by Chevro-| 
let’s improved syncro-mesh trans- | 
mission with silent second speed. 
The clutch is of the single-plate | 
type with single cushion-mounted | 
disc 9% inches in diameter and 
with braided moulded facings to} 
provide longer life. 


In addition to the standard | 
universal joint found in Chevro- 
let cars, the Chevrolet taxicab is 
equipped with a special joint be- 
hind transmission, securely 
mounted to the frame _ cross- 
member and providing extra) 
strength for the driving mecha- 
nism. An extra large front axle of 
the I-beam type provides the 
ruggedness necessary for taxicab 
service. Safety, riding comfort, 
and durability are assured by 
special heavy-duty springs and| 
newly-designed spring mountings | 
which give more direct support, 
Fish declared. 


The rear axle is of the semi- 





floating type with extra strength | 
and carrying capacity. The ring| 


gear and pinion are housed in a 
one-piece banjo-type case, which 
helps maintain perfect gear 
alignment. The _ specially con- 
structed frame which forms such 
a vital part of the Chevrolet taxi- 
cab is unusually sturdy, having 
seven rugged cross-members. 
The driver’s seat has been spe- 
cially designed to minimize fa- 
tigue. Roomy and comfortable, it 


Schultz is Appointed 


ORC Chief Engineer 


WILLOUGHBY, Ohio.—How-| 
ard W. Schultz has been appoint- | 
ed chief engineer of the Ohio! 
Rubber Co., it was announced 
this week by Franklin G. Smith, 
president. 


Schultz has been with the com- 
pany since his graduation from 
Case in 1927. He has specialized 
in production and sales engineer- 
ing relating to automobile run- 
ning boards and automobile 
mats, Smith said. 


Announce Appointment 





DETROIT.— Ex-Cell-O Corp., of 
Detroit, has announced the appoint- 
ment of Williams & Wilson, Ltd., 
544 Inspector street, Montreal, Can- 
ada, as their manufacturers’ repre- 
sentative in that territory. 


| 
is adjustable to provide correct | 
legroom for the operator. There | 


is ample space alongside the seat 
for baggage and parcels. 


The wide rear seat for passen- | 
gers is upholstered in gray mo-| 


hair. It has a seat and seat back 
of bolster-roll type for greater 


comfort and safety. The dome} 
light is lighted when the side 
| doors are opened, or may be 
| operated by a switch within the 


car. Non-shatterable glass. is 
provided throughout as standard 
equipment. Quarter rear windows 
as well as the front doors are 
fitted with Fisher No-Draft ven- 
tilators to provide an _ uninter- 
rupted circulation of air within 
the car. 


New Plant Ready 


TRENTON, N. J.—Operations 
are scheduled to start about July 15 
at the new L. A. Bee: Spring and| was. reportedly adopted on 
reading July 6 by the Hamilton 
according to | township committee. 


Hamilton 








ADDITION OF THIS NEW taxicab to Chevrolet’s regular line has 
been announced. It carries all major Chevrolet features and can be 
easily converted into a seven-passenger sedan. 


local announcement by company of- 
ficials. An ordinance providing for| 49 

é e 
issuance of 908,975 in bends to &| 36. Total truck shipments for 
nance sewage facilities to the pl 


| 


| Studebaker Hits 
New Export Peak 
W ith June Output 


SOUTH BEND. June exports 
of Studebaker cars and trucks 
smashed two sales records, it was 
announced this week by Arvid L. 


| Frank, president, Studebaker Ex- 
| port Corp. 


lant | 


Shipments in June exceeded any 
monthly total in over 8% years. 
This is the third time in nine 
months that all peaks back to 
November, 1928, have been topped. 

June truck shipments abroad 
established an all-time high, quad- 
rupling shipments made in June, 


the first six months of 1937 are 
94 per cent of the entire year of 
1936, which was the largest truck 
year in Studebaker export history. 


Mr. W. H. Miller is president of the 
Miller Chevrolet Company in Pittsburgh, 
Pa. His experience with Mohair, in the 
sale of new as well as used cars, has been 
so successful that we urge you to read 
his letter, reproduced above. 


x 


VENUE, NEW YORK, N.Y. 
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Plymouth Engineers Study 
‘Metabolism’ of Motor Cars 


DETROIT.—Much as physicians 
conduct metabolism tests on hu- 
man bodies, automobile engineers 
now can measure the efficiency of 
modern engines by making each 
cylinder “exhale” through a spe- 
cial exhaust gas analyzer. 

Such apparatus has been in- 
stalled at the Plymouth engineer- 
ing laboratories, where special 
tests with this device contributed 
to the present Plymouth engine 
design. 

The Plymouth studies go one 
step farther than the human 
metabolism test. Auto engineers 
require exact analysis of the ex- 
haust gas from each individual 
“lung”’—not just the total result. 

This is obtained by exact read- 
ings of the amount of unused com- 
bustibles, hydrogen and carbon 
monoxide, in the exhaust from 
each cylinder. Such waste must 
be kept at a minimum for greatest 


Automobiles, 


economy. Accurate measurement 
also reveals how evenly the fuel 
is being distributed among the 
cylinders. 

This exhaust analyzer instantly 
detects the presence of any un- 
used combustible, even in micro- 
scopic quantities. It is so sensi- 
tive that if the choke is pulled 
out while an engine is on test, the 
additional amount of waste makes 
the indicators jump clear beyond 
the scale, which is calibrated for 
normal driving conditions. The 
analyzer registers the presence of 
one part of unused fuel in a mil- 
lion parts of waste gas. 

Certain Plymouth features, such 
as the “fuel centralizer”’ for 
greater economy, have been de- 
veloped as the direct result of 
such scientific studies. The fuel 
centralizer is a system of small 
metal shields inside the manifold, 
which deflect liquid particles off 


buses and trucks 


regularly give thousands and thou- 
sands of miiles of service, never 


needing a new piston, 


a new tube, or even a 


part. But, because wherever there is fric- 
tion, or pressure there is wear; because 
there are always exceptional circum- 


stances, all the parts 
are made replaceable. 


The very success of the automobile 


has been due to this 


has made prompt economical service 
possible throughout the country. 
In manufacture, assembly, or in an 


REPLACEABLE 


minimizes service work 


a new gasket, 


new tire valve 


of an automobile 


the sides of the manifold at cer- 
tain points, and make them run 
down through another “atomizer.” 
Thus every bit of fuel is used up, 

s the last tiny particles are 
atomized by air currents flowing 
past this extra nozzle on the way 
to the cylinders. 

The importance of proper dis- 
tribution of fuel and air to all 
cylinders is apparent when it is 
realized that, traveling at 40 miles 
an hour, every part inside each 
Plymouth cylinder performs its 
individual job 1,000 times a min- 
ute, with incredibly little waste. 

This means that in one 500th of 
a second the mechanism of a 
single cylinder has drawn in 37 
cubic inches of fuel and air, ex- 
ploded it, drained all the power 
and driving force out of it, and 
expelled the waste gas into the 
exhaust pipe, ready to do it all 
over again. 


Plan Expansion 
ARBOR, Mich.—The King- 
Seeley Corp., manufacturers of 
auto parts, accessories, and cast- 
ings, is making plans for a $40,000 
addition. 


ANN 


DETROIT.—New passenger car 
sales in the United States for May 
totaled 392,200, R. L. Polk & Co. 
announced this week following 
tabulation of registrations re- 
ported by 47 states. 

That figure represents an in- 
crease of 1.81 per cent over the 
preceding month, when 385,277 
new car sales were reported by 
the same number of states. It is a 
decrease, however, of less than 1 
per cent under May of last year. 

The Polk tabulation also dis- 
closes that new registrations in 
the first five months of this year 
are running substantially ahead 
of the corresponding period in 
1936. Sales thus far this year ag- 
gregate 1,636,623. In the first five 
months of 1936 they totaled 1,483,- 
595. 

Sales of new trucks and com- 
mercial cars in May in 47 states 





indicate the total for the nation 


emergency on the highway, the Schrader type of tire valve 
with its replaceable parts, is the most economical and 
easiest to service. Doubly-sealed Schrader Valves give the 
extra protection that modern driving conditions require. 


Replacement of the valve core and cap is, in most in- 


replaceability that 


A. Schrader’s Son 


DOUBLY -SEALED 


2-to-1 safety factor 


stances, all that is necessary when a tire valve requires 
service. Schrader Valve Cores and Caps will service any 
standard valve regardless of the size of tire. A supply of 
these important parts requires but a minimum of invest- 
ment by the more than 100,000 dealers who handle them. 


Brooklyn, New York 


Division of Scovill Manufacturing Company, Incorporated 


New Car Sales In May 
Exceed April by 1.81% 


will reach 66,185. Although this 
figure falls slightly behind April, 
the increase over May of last year 
is more than 6 per cent. 


“_a word in 
edgewise” 


(Continued from Page 4) 
spare he used to educate himself 
through a correspondence course. 
He so loved machinery that it 
was never work for him and he 
was never so happy as when he 
was covered with the oil and 
grease of his trade. 

* * ~ 


NO DOUBT on the village 
porches of Ellis the old gray- 
beards were shaking their heads, 
too, and saying that there was no 
longer any future in this country. 
But he was too busy studying and 
playing on the tuba to listen to 
them. 

ed * Kk 

I HOPE when the life story of 
Walter Chrysler has been finished 
in the Post that it is put out in 
book form for every young man 
and woman in America to read. 
No message is more needed for 
our times. It is not a goody- 
goody book. It is a robustious 
tale of a red-blooded man with 
laughter in his heart and the joy 
of adventure coursing through 
his veins. It is obvious that Wal- 
ter Chrysler today is prouder of 
the fact that he was the best man 
at fixing railroad engine valves in 
the Southwest than he is of his 
triumphs in the motor car world. 

+ * - 


I CHALLENGE anybody with 
a heart to read his story of the 
cracked cylinder head, when he 
was a mechanic in the shops at 
Salt Lake City, without a lump 
coming into his throat. It was a 
Mormon excursion and the train 
had to get out on time to save 
the road’s reputation. The back 
cylinder head on No. 46... 
Chrysler was called... . 

“If anybody can do it, I can.” 

“Two helpers to the coal chute 
where the crippled engine would 
pause first ... operating only on 
one side as she rolled in. . . be- 
fore she stopped I was working 
on her, stripping off nuts and 
cross-heads as I walked beside 
her ... scorched shins ... never 
stopped. Two hours and forty 
minutes after: “Take her away, 
she’s ready.’ 

“Old man Hickey watched her 
go, his watch in his hand. I think 
he had been praying to that 
watch all the time I worked. But 
when she passed from sight, he 
came to where I stood wiping my 
face with a piece of waste...” 

* * * 

NO LONGER any romance to 
life, hey? No longer any adven- 
ture? No longer any future in 
this country? Read, read, O ye 
of little faith, the story of the 
gloriously happy struggles of 
Walter Chrysler and be ashamed 
of yourselves. 

The graybeards still sit on the 
porches of the world, but youth 
will heed them not. That is the 
hope of America. 


Two More Drivers Win 


100 M.P.H.-Club Rating 


WASHINGTON, D. C.—Official 
check on records of the last 500- 
mile automobile race at the In- 
dianapolis motor speedway shows 
two more drivers qualified for 
the Champion 100-Mile-an-Hour 
Club, Ted Allen, Secretary of the 
American Automobile Associa- 
tion Contest Board, announced 
this week. 

The newcomers are 
Connor, Los Angeles, and Lou 
Tomei, San Bernardino, Califor- 
nia, who finished the grind with- 
out relief and with averages of 
103.83 and 101.825 m#es an hour, 
respectively. Connor came in 
ninth in the record-breaking field 
and Tomei, tenth. 


George 
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B Chris 
y Sinsabaugh 


(Continued from Page 1) 


look 
lead. Which conclusion 
on the report which has come to 


this desk that two other compan- | 


ies have put their names on the 
dotted line for the Evans vacuum 
Auto-Shift, a unit which provides 
gear changes by remote control, 
the gearshift lever being entirely 
eliminated. 

ad * x 

WHICH DEVELOPMENT nat- 
urally brings into the columnar 
limelight the Evans Products Co., of 
Detroit, a $7,000,000 concern which 
is in the Big Time when one talks 
the automobile language. It’s a 
concern which, over the years, 
has had a most natural growth in 
developing into an important fac- 
tor in the manufacture of parts 
and fitments that go into the 
manufacture and operation of the 
modern motor car, truck, bus and 
coach trailer. 

As of today, Evans Products 
has in its show window not only 
the Auto-Shift, which gives prom- 
ise of being the ace of the line in 
next year’s operations, but also 
the Evans ventilating and heat- 
ing systems. Already there are 
150,000 of these ventilating and 
heating systems in service on 
school buses, transit buses and 
trucks. And the fitment is ex- 
clusive on all government ambu- 
lances, the only device of the sort, 
it is claimed, to have Uncle Sam’s 
approval. 

In connection with it, there is 
a heating system which permits 
of the constant heating of fresh 
out-door air, distributed by a 
blower. With the trend toward 
improvement in ventilation and 
heating, it is predicted that the 
combination is going to be a part 
of the industry’s program next 
year, with passenger car makers 
being among Evans’ prospects. 

* * x 

IN THE SAME Evans show win- 
dow the column finds a couple of 
other interesting displays—the Auto 
Railer and the Auto Stop, both 
of which tie up the automobile 
and the railroad. The Auto Railer 
does a dual job. It can run on 
rubber on the roads and on 
flanged wheels and tires on rails. 
Its strong point is that it seems an 
ideal conveyance for store-door 
freight pickup and delivery with- 
out expensive rehandling, and con- 
tinuous point-to-point transporta- 
tion of passengers. 

The Auto Stop is a retarding 
barrier type of protection at rail- 
road crossings, which gives ade- 
quate warning to approaching ve- 
hicular traffic forcibly stopping 
such traffic before it reaches the 
tracks if the warnings are un- 
heeded. 

Evans also has a battery sepa- 
rator, made of Port Orford cedar, 
which is said to be used in 65 per 
cent of all batteries made. In ad- 
dition the company also makes 
Venetian blinds for coach trailers. 

” * + 


THE NEST EGG which was re- 
sponsible for the hatching of all 
these products is the Evans Auto 
Loader, Edward S. Evans’ brain 
child which came out of the shell 
back in 1915. Then there wasn’t 
any Evans Product Co.—just E. 
S. Evans, recuperating from an 
illness in Florida, whose attention 
was directed to a set of wood 
shipping blocks used in the 
freight transportation of automo- 
biles. They gave him his inspira- 
tion—he set out to treat in a 
scientific manner the automobile 
shipping problems. Before his 
loading blocks were perfected the 
railroads were compelled to pay 
on an average $5 per car damage 
in shipping costs in the United 
States. By 1917, using the Evans 
_device, these claims had been re- 
duced to 50 cents for each auto- 
mobile shipped—an estimated sav- 
ing of $13,500,000 a year in dam- 
age claims alone. Reduced load- 
ing costs saved the automobile 
manufacturers about $4 per car 
or $12,000,000 a year. 

In 1932 the earlier loading equip- 
ment simmered down to one de- 
vice, the Evans Auto Loader, a 


for others. to follow this| 
is based | 








permanent metal device 


now is used on more than 31,000| held 


freight cars, representing an in- 
vestment of 
000,000 on the part 
It is estimated that Evans loading 
devices have saved railroad 
automobile companies more than 
$300,000,000 in the past two de- 


cades. 
* * * 


SO TODAY we find Evans 
Products with a far-flung battle- 
front, with nine divisions, each a 
major cog in this huge industrial 
wheel of Evans’. It has plants in 
four states, but in Detroit is cen- 
tered most of the manufacturing 
and sales activities. Edward S. 
Evans is president of the company 
of course, but his executive vice- 
president is none other than Ed- 
ward S. Evans jr., 32 years old, a 
chip off the old block, who is 
handling affairs of state in a 


| 


approximately $15,- | 
of railroads. | 


| ductor) 
and | 





manner which must fill the senior 
Evans with justified filial pride. 
+ *~ + 
WRITES ROY DAVEY, now 
sales manager of the United 
Bosch Corp., of Springfield, Mass., 
one time advertising manager of 


which | Chalmers, whose boast is that he 


down the Chalmers job 
longer than any other man who 
sat in the same seat: “I think 
you (referring to the column con- 
have an interest in the 
enclosed New York automobile 
show directory of 1922 put out by 
the Detroit Free Press. It will 
show that many have since gone 
over the Great Divide. It also 
will serve to establish who was 
who and when in the automobile 
industry.” 

* * * 


IN THE DOLDRUMS of the 
1937 model year and with vaca- 
tions cutting off the column’s 
sources of supply, this idea is like 
the manna, which I read about in 
the Bible in my Sunday schoo] 
days. So I start raking the em- 
bers of yesterday, made possible 
by this dog-eared show directory. 


Thumbing its pages is like wan- 
dering through an old graveyard 
and reading the inscriptions on 
the moss-covered tombstones. It 
made me realize that many are 
called but few are chosen; that it 
is only the gamest salmon which 


can consistently win through to} 


the breeding grounds in the head- 
waters of the stream. 


* * * 


LET’S HAVE a roll call 
those car companies exhibiting in 
that show of 1922. I’m calling 
such a roll and find few can an- 
swer here. Missing are such 
companies as Anderson of Rock 
Hill, S. C., Apperson of Kokomo, 
Barley of Kalamazoo, Mich., 
which made the Roamer; Chal- 
mers, Chandler, Cleveland, Co- 
lumbia, Dorris of St. Louis, Dort 
of Flint, Durant, Earl of Jackson, 
Mich., Elgin of Argo, Ill., Frank- 
lin of Syracuse, Gardner of St. 
Louis, Grant of Cleveland, Gray 
of Detroit, Handley-Knight of 
Kalamazoo, Mich., Harroun of 
Wayne, Mich., Haynes of Koko- 
mo, HCS of Indianapolis, Jordan 
of Cleveland, King of Detroit, 
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Kissel of Hartford, Wis., Kline of 
Richmond, Ind., Leach of Los 
Angeles, Liberty of Detroit, Loco- 
mobile of Bridgeport, Conn., Mc- 
Farlan of Connersville, Ind., Mai- 
bohm of Sandusky, O., Maxwell 
of Detroit, Mercer of Trenton, N. 
J., Mitchell of Racine, Wis., 
Moon of St. Louis, Marmon of 
Indianapolis, Moline-Knight of 
Moline, Ill., National of Indian- 


e| apolis, Oakland of Pontiac, Peer- 
of | 


less of Cleveland, Pilot of Rich- 
mond, Ind., Rickenbacker of De- 
troit, Saxon of Detroit, Standard 
Steel Car of Butler, Pa., Stephens 
of Moline, IIll., Stutz of Indian- 
apolis, Templar of Cleveland, 
Velie of Moline, Ill, Wills-Ste. 
Claire of Marysville, Mich. 

All gone—gone with the wind, 
one might say. 

* * * 


WHAT MEMORIES those 
names recall! In 1922 Apperson, 
which divided honors with 
Haynes of being America’s first- 
built automobile, was in its twi- 
light, with only a few years left 
before it went down for the third 


(Continued on Page 19, Col. 1) 





ORDER FORMS FOR ALL DEPARTMENTS 
BY TELETYPEWRITER 


SENDING orders is swift, accurate, and labor-saving with the form-writing feature 
of Bell System Teletypewriter Service. Swift, because orders typed by the sending 


machine are instantaneously reproduced by the receiving machine, 300 yards or 


3000 miles away. Accurate, because your own company forms are synchronized on 


both machines to make possible exact, simultaneous typing. 


By adding carbons, additional copies may be made for customer acknowledg- 


ment or for routing to the accounting, sales and other departments. This eliminates 


retyping and checking, expedites shipments, and permits more efficient control of 


widely separated factories and offices. 


Typing-by-wire is the sure, modern way of speeding all kinds of messages. All 


types of businesses use it profitably. No doubt your business could too. A Bell System 


representative will help you find out. No obligation. Call your local telephone office. 


BELL SYSTEM TELETYPEWRITER SERVICE 
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Foreign Cars Dominate 


Contracts 


Awarded by Bendix Corp. 


BENDIX, N. J.—Award of con- 
struction contracts and immedi- 
ate start of building operations 
for Aviation City where the wide 
eastern aeronautical activities of 
Bendix Aviation Corp. will be 
centralized were announced here 
today by Vincent Bendix. 

Of more than 500 acres of land 
purchased or under option, 100 
acres have been laid out for im- 
mediate construction of research 
and manufacturing buildings and 
future expansions; and the re- 
maining 400 acres will serve as an 
airport although improvements 





are contemplated to make the 
landing field one of the best in 
the country. 

Speaking at a luncheon given 
by a Bergen county chamber of 
commerce to his executives, Ben- 
dix said ground would be broken 
at once by the Turner Construc- 
tion Co. of New York to which 
the building contract has been 
awarded. Giffels & Vallet, Inc., 
of Detroit are architects; and 
Robert & Co. of Atlanta and 
Washington have been retained 
as building engineers. The con- 
tract calls for completion of a 


STAND UP © 
TO LIFT 


WITH THE 





major portion of 10 buildings in 
November. 


Bendix said 385,000 square feet 
of space will be contained in 
buildings devoted to administra- 
tion, engineering, instruments, 
electrical manufacturing, general 
manufacturing, foundry, heating 
plant and warehouses. The new 
property will include an emer- 
gency hospital, women’s dining 
and locker rooms and a tower for 
aviation radio research. 


Approximately 2,500 employes, 
including engineers, technical and 
office staff and industrial per- 
sonnel will work in the plant, 
although the available space for 
future expansion permits of a 
potential employment of 4,000 
persons. 


Vanderbilt Trophy Race 


WESTBURY, N. Y.—In what 
many believe to be the most 
spectacular automobile marathon 
ever witnessed in this country, 
Bernd Rosemeyer, blond Ger- 
man racing champion, defeated 
an international field to win the 
second Vanderbilt Cup race over 
the Roosevelt Raceway, here, 
July 5. Driving a _ rear-motor 
Auto Union, Rosemeyer at times 
attained a speed of nearly 160 
miles per hour on the straight- 
aways, a speed seldom witnessed 
by American race fans. 

The race, which brought a de- 
mand for better cars for Ameri- 
can drivers, was almost a com- 
plete victory for European cars. 
The first American car to finish 
was a Burd Piston Ring, driven 
by Russ Snowberger, who finished 
in seventh place. Rex Mays, of 
Glendale, Calif., took third place, 
driving an Alfa Romeo. Only 
three American-made cars fin- 
ished in the first ten. 

Wilbur Shaw, Indianapolis win- 





ner, driving a Maserati, finished 


Driver and City or Country 
Richard Seaman, England 
Ernst Detlus, 


Dr. Giuseppe, Farina, Italy 
Ne Ww York 


Germany A 


1. 
2. 
3s 
4. 
3. 


. Joel Thorne, 
. Wilbur Shaw, Indianapolis 
. Herb Ardinger, Glassport, 


. Frank Wearne, Los Angeles ...... 
Chester Gardner, Long Beach, Calif.. 


Pasi diveses R 





PRIZES—First, $20,000; second, $10.000 


| money outside first ten, $10,000. 


| Prank 


FIRST 12 TO FINISH 
Bernd Rosemeyer, Germany..........+./ Auto Union 
ei pentenste Mercedes 
Rex Mays, Glendale, Calif..........++e4 Fe ROMO cccccicscce 
Alfa 
Alfa Romeo 
7. Russ Snowberger, Wilmington, Del.....Burd P’ston 


. Bill Cummings, Indianapolis ..........M« 


..++ Weirick 


eighth. Billy Winn, driving a 
Miller Special, was among the 
pacemakers until the ninth lap, 
when a broken crankshaft forced 
him out of the race. 

One of the most important fac- 
tors in the race, augmenting the 
superior speed of the European 
cars, was the remarkable speed 
shown by the foreign pit crews. 
It took Rosemeyer’s crew only 
35 seconds to refuel his car, re- 
place two tires, and give the 
driver a drink of water. The stop, 
made on the 38th lap, was the 
only one made by Rosemeyer. In 
contrast, Mays’ crew required 
nearly a minute and a half for 
the American’s tire changes. 
Richard Seaman, English driver 
who finished only 51 seconds be- 
hind Rosemeyer after a nip-and- 
tuck race over the last 15 laps, 
made one pit stop that consumed 
only 15 seconds. 

The winner was in the lead for 
76 of the 90 laps, thereby gaining 
$4,000 in lap prizes, as well as 
$20,000 for first place money. 





M.P.H. 
82564 
82.243 
80.144 
78.892 
77.755 
75.020 
73.834 
73:753 
72.287 
69.955 


69.351 
68.367 


; third, $5,000; fourth, $3,500; fifth, $3,000; 


Time 
oensneeeee 3:38:00.75 
3:38:51.78 
3:44:38.82 
3:48:09.50 
3:51:29.75 
cowccscns ods sPsIOrbe 

3:47.40 

4:04:03.42 

4:09:00.43 

Sesveecees 4:17:18.43 
19:33 


Car 


uto Union 
Romeo 


iwhide Oj] 


sixth, $2,200; seventh, $1,800; eighth, $1,600; ninth, $1,500; tenth, $1,400. Consolation 


FLAGGED DOWN 


Driver and City cr Country 


Mile Marion, St. Albans, L. I. 
Brisko, 


| 


DOS “sai carecwne kdaeees Elgin Piston Pin 


Car 
Marion Miller 


Laps 
79 
- 87 


DID NOT FINISH 


Driver and City or Country 


Gus Zarka, Philadelphia ....ap2.-e+e000++-/ An 
alte Witt, RRMONE onc oe cctBis c¥erbbbe ce Miller Special. . 


Ronney Householder, Los Angeles 
Babe Stapp, Dallas, Texas 


| Harry Lewis, Philadelphia 


Al Cusick, Philadelphia 
Rudolf Caracciola, Germany 
Te d Horn, Los Angeles 
Tazio Nuvolari, Italy .. 


| Henry Banks, Royal Oak, Mich 


HIGH-SPEED BUMPER JACK 


@® The new Monroe High-Speed Bumper Jack is simple in | 


Mathematical Merchant 


design—and permits motorist to stand erect while easily 


| George Connor, San Bernadino, Calif....... Marks d 
| Maurie Rose, Columbus, Ohio ............ Maserati... 


cranking. Thrust load is carried by the ball bearing, in- 


| 
suring easy operation. Steel housing protects the threads. | 


Screw is under tension instead of compression—cannot 
buckle or bend. Lifting lug designed to reduce side strain 


. - a recess in center filled with grease which makes it self- | 


lubricating. The head can be designed to use the wheel 


wrench instead of an extra handle. 


MONROE 


AUTO EQUIPMENT 
MONROE, MICHIGAN 


COMPANY | 


1 


a 


| will appreciate this story as told| 


| ing 


Eugen Bjornstad, Norway 
Jimmy Snyder, Chicago 
Kelly Petillo, Los Angeles 
Ora Bean, Philadelphia 


Cause 
ible oken connecting rod 
n crankshaft 
en oil line 
tor trouble 
- Motor troubl 
Broken axle hub 
. «Mechanical trouble 
Motor trot 
Engine trouble 


. Broken axl 


roken axle 
TITtTTTTT TT. 

iller..........P2roken transmission 
ee . Broken axle 


Moves--A Story with Moral 


CHARLOTTE, N. C.—Motorists ; 
everywhere, who complain of the} 
gas tax, federal, state and local, 


by North Carolina’s commissioner 
of labor, Major A. L. Fletcher, in 
addressing a state gathering of 
tar heel merchants. Said Fletcher: 

“My wife and I had been visit- 
in my old home county of 
Ashe, and we started back home 
on Sunday morning. I should 
have filled up Saturday night, but 
it did not occur to me that we 
could not get gas on Sunday, and| 
we rolled out of Jefferson about | 
9:00 in the morning. Soon after 


ZL 
Pe 


St) 


es 


a 





DEPENDABLE 


DIVISION OF BORG-WARNER COR 


PORATION 


leaving I noticed that our gas 
was low, and that while stations 
were plentiful, they were all 
closed. 

“I grew more and more anx- 
ious, and when we got to Bob 
Doughton’s (Congressman Dough- 
ton of North Carolina) home vil- 
lage of Laurel Springs, and there 
was nothing doing there I was 
really worried. A young man told 
me there was no station between 
there and the top of the Blue 
Ridge, but that if we could make 
it over the crest, just a few miles 
away, we could roll down to a 
little Shell station at the foot of 
the Blue Ridge in Wilkes county. 
He was sure that would be open. 
We made it over the bump, 
though the strain was awful, and 
we rolled the six or seven miles 
down to the station. We drew up 
there, and it was closed, too. I 
was about to start a search for 
the proprietor when my wife 
said: “There’s a sign. What does 
it say?’ 

“It was an unusual sign, neatly 
lettered on yellow background, 
and this is what it said: 

“‘*Price of gas today, 19 cents. 

“*Where your money goes: 


N. C. governor 

Franklin D. Roosevelt...1%c 

The Shell Co 

Transportation 

Me (if I collect) 

“Then across the sign diago- 
nally were chalked these words: 
‘Closed — To hell with such a 
business’.” 


Dellinee 





Sparks 
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y Sinsabaugh 


(Continued from Page 17) 


time. The Roamer was that copy 
of the Rolls-Royce, selling at a 
moderate price that gave A. C. 
Barley his place in the sun. Chal- 
mers, too, was about to pass out 
of the picture after a long and 
honorable career, to become part 
and parcel of what is now the 
Chrysler Corp.; William Robert 
Wilson was its president. 


Then Chandler and its lower- 
priced running mate, the Cleve- 
land, were among the industry’s 
leaders. J. G. Bayerline, with the 
late Bill Metzger, was trying to 
make something out of Columbia 
but missed the train. Dorris was 
another of the pioneers, dating 
‘way back—a fine dependable car 
that somehow failed to hold its 
place in line. George C. Hubbs, a 
veteran of the industry, had 
brought the Grant into promi- 
nence but it soon after faded out 
of the picture. 


Mention of the Gray brings to | 


mind the efforts of Frank Klin- 
gensmith, who made his rep with 
Ford, to put out a low-priced job 
that would compete with Ford. 
In 1922 its prospects seemed rosy 
indeed, but the Gray ran out of 


gas before it reached the top of | 


the hill. 

IT WAS ABOUT this time that 
we were in the Knight-engined 
era, brought about by 
Willys. The Stearns-Knight was 
one of the family. So was the 
Edwards-Knight and 


Ray Harroun and John 
Monihan (old timers will remem- 
ber Monihan when he was with 
Premier) put out the Harroun, 
which enjoyed only a ‘short life. 
The veteran Haynes still 
But it 


general Vas 


limping, 


manager. 
as was 


Stutz, was staging a 
with the _initial-named 
Stutz too was in the same show, 
W. N. Thompson running the 
company. Both these makes now 
are part of the history of the in- 
dustry. 


* * +a 


JORDAN WAS at its peak in| 


1922, brought to the front by Ned 


Jordan, whose famous advertise- | 


ment, “Forty Miles West of Lara- 


mie,” still is one of the classics | 


of the industry, along with Ca- 
dillac’s “Penalty of Leadership.” 
The King, one of the first makes 
of cars, along with Apperson and 
Haynes, had been dragged out of 
the ash-can but its rejuvenation 
was short-lived. The Kisselkar, 
built by the Kissel brothers of 
Hartford, Wis. too, was very 
much in the limelight at this 
time, but some five or six years 
later it folded up—not bankrupt, 
mind you, but liquidating. Mer- 
cer was another of the same type 
as Kissel, in popular demand but 
too high priced and _ without 
enough volume to hold its place 
in line. 
* * * 


NATIONAL, like George M. 


Cohan’s Mary, that was a grand | 
old name too, just as was Mar- | 


mon. Only Marmon lasted a few 
more years than National. In 1922 
National was headed down hill 
and it wasn’t long after before it 
reached the bottom. Now both 
are just memories. Oakland sired 
Pontiac and no one could ques- 
tion the judgment of GM in 
knocking the sire on the head 
and leaving it to Pontiac to 
carry on. At the time of this New 
York show George H. Hannum 
was at Oakland’s wheel. 


In the P category we have 
Peerless and Pilot, the former 
one of the giants of the past 
which now has become a brew- 
ery. In 1922 R. H. Collins, for- 
mer Buick and Cadillac dealer, 
was doing his dynamic best to 
revive Peerless. Pilot was just 
another name, not much at any 
time. 

* ” * 


RICKENBACKER looked good 





John N.| 


the | 
Handley-Knight. At this time too, | 
Guy | 


was | 
agoing, with A. G. Seiberling as | 


the Apperson. | 
Harry Stutz, losing out with his | 
comeback | 
HCS. | 








in 1922. With Barney Everett 
presidenting and the ace of aces 
naming the car and sales man- 
agering it, it looked as if Ricken- 
backer was going places. But it 
didn’t. Why? I don’t know. It just 
withered on the vine. Saxon, too, 
was in this show, but at the end 
of the road, a rejuvenation headed 
by Clarence Pfeffer, who came 
out of Chalmers and took over the 
reincarnation of Saxon following 
the death of Harry W. Ford, 
whose brain child Saxon was. 
* * + 


THIS HARRY FORD had an 
interesting history so far as the 
automobile business is concerned. 
A cub newspaper man starting out 
on the old Chicago Inter-Ocean 
and contemperaneous on that pa- 
per with Ned Jordan, Babe Meigs 
and Ring Lardner, he hooked a 
job with Hugh Chalmers as assist- 





ant advertising manager under 
Lee Anderson and later he became 
advertising manager himself. On 
that job he got the vision of Sax- 
on, a very low priced job as a 
competitor of Ford, a lick and a 
promise so far as an automobile 
was concerned but which proved 
to be one of the best sellers of its 
time. Harry became too ambitious, 
over-expanded and then—blooey. 
He left as his monument a brand 
new plant which he never oc- 
cupied and which was the build- 
ing which De Soto took over re- 
cently, dolled up to meet its needs, 
with new additions and the like. 
Poor Harry did not live long after 
and Pfeffer it was who took over 
the job of rehabilitating. 


* * * 


HERE I AM with almost all my 
space used up and I haven't 
touched on the others of the class 
of ’22 which have passed along— 
Stephens, Templar, and Wills-Ste. 
Claire. Too bad, for all three offer 
opportunities for reminiscing. 


ler appears in the directory. As 
what? Why, as executive vice- 
president of Willys-Overland Corp. 
John N. having called him in to 
overhaul his engineering and de- 
velop the Chrysler car which the 
Willys corporation intended to 
build at the huge new plant he 
had built at Elizabeth, N. J., which 
later housed Fred Duesenberg and 
his activities and which was home 
plate for W. C. Durant when he 
was staging his third comeback, 
which died abornin’, 


* * * 


AND AS I WRITE this word 
comes to me that Chevrolet, which 
was not becoming a distinct per- 
sonality in the industry when this 
1922 show was held, turned out its 
13,000 000th car only last Wednes- 
day. Marvin Coyle, head of Chev- 
rolet, gets a big kick out of this 
milestone, for when his dynasty 
took over in October, 1933, the 
company had built 9,000,000 cars 
and trucks. It took the company 
12 years to build its first million 


So I'll call it a day, if you don’t | and since that time Chevrolet has 
mind, saving a few lines to remark | averaged nearly a million units a 
that the name of Walter P. Chrys-| year. 
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Foundation Lists 
Steel, Iron Books 


NEW YORK.—Synthesis of the 
world’s entire knowledge of plain, 
unalloyed steels and cast irons has 
been accomplished by the iron 
alloys committee of the Engineer- 
ing Foundation, research agency 
of the national engineering socie- 
ties, working in co-operation with 
the steel, automotive, chemical 
and other industries. 

Culminating four years of edi- 
torial research in the scientific 
literatures of all nations, the work, 
said to be unique in industrial in- 
vestigation, is embodied in a two- 
volume monograph containing in 
its 1,200 pages “all the essential 
facts on these vital materials 
which have been laboriously as- 
certained by 1,000 scientists over 
a period of 50 years, and which 
are now available in compact 
form to all those making, using, 
or interested in the world’s most 
important metals.” 





OT superfine diamonds - Amsterdam 


As a result of the high development of the art of diamond cutting that has been achieved 


through years of experience Amsterdam has become recognized as headquarters for the 


finest in diamonds. At Bethlehem the art of alloy-steel manufacture is based on experience 


longer than that of any other company in America. Through years of intimate 


association with alloy-steel problems a super-craftsmanship has been devel- 


oped that opens the way to attaining the ultimate in results from alloys. 


meee, sues 
pETHLEHEN 


HS BETHLEHEM STEEL COMPANY 
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Man-power Called Essential to Used Car Success 


Pontiac Dealer Meeting 


Discusses 


By E. M. 

PONTIAC.—While manufactur- 
ers’ used car sales departments 
have accomplished outstanding 
sales results for the dealers 
through reconditioning and refin- 
ishing programs and a large 
number of dealers have improved 
their percentage of used car sales 
as compared with new car sales, 
a recent meeting of selected 
dealers called by Pontiac Motors, 
developed the fact that the solu- 
tion of the used car situation is 
mah power to move the cars 
taken in. Increased sales forces, 
with better appearance of cars 
presented for sale, was demon- 
strated as the solution. 

At the meeting it was shown 
that the average dealer, particu- 
larly those handling popular 
priced cars, had enough new car 
salesmen, according to his new 
car sales agreement schedule, but 
the failure to increase his used 
car sales force is the actual 
bottle-neck of what the dealer 
calls the “used car problem.” 
Facts were brought out which 
show that regardless of the pro- 
duction of the dealer’s shop in 
refinished and reconditioned cars, 
new car salesmen were bringing 
in trade-ins faster than used car 
men could dispose of them. 


What the dealer faces in 1937 
as a job in disposing of used cars 
was shown in its true light. 
Charts revealed the fact that 
taking the new car production at 
a conservative estimate of 4,000,- 
000 cars. Taking the NADA fig- 
ures as well as the car manufac- 
turers’ figures which show that 
for every new car sold one and 
one-half used cars must be sold, 
if the dealer is to show any profit 
in sales. This means that 6,000,000 
used cars must be disposed of. It 
means in a break down that 500,- 
000 used cars must be _ sold 
monthly and yet while that num- 
ber might be handled if the used 
car sales were handled intelli- 
gently the problem of an actual 
30-day turnover in used cars, the 
dealers’ Utopia, cannot be accom- 
plished without man-power. 

In presenting the answer, the 
actual record of a metropolitan 
new car was shown. This deal- 
er’s business had been thoroughly 
analyzed. His new car sales 
agreement was 275 cars. To break 
even as against his expenses he 
had to sell 250 units. His net 
profit for 1936 on the books was 
less than $3,000. He sold 510 used 
cars and his percentage of used 
cars sold was 4.2 per cent of the 
potential of the area in which he 
was located. 

A survey of the territory indi- 
cated that in order for this dealer 
to get volume and a better profit 
statement his sales should be 
boosted to 500 new cars. This 
would give him a satisfactory 
price class operation for the fac- 
tory and at the same time a gross 
profit of $100 per car would give 
him a better break for net profits. 
To sell 500 new cars, however, he 
needed an augmented force of 
used car men, as his used car 
sales would then be increased to 
at least 900 units. His showroom 


AUTOMOTIVE 
EXECUTIVES 


—prefer The Lenox be- 
cause of its convenient 
location, fine home-like 
rooms, excellent service 
and delicious food. 


RATES 
Single 
Double to 
Special for rooms and bath. 3 
persons, $5.00; 4 persons, $6.00 
Write for free AAA road map and 
folder containing handy map of down- 
town Buffalo. 


moter: LENOX 


North Street ... near Delaware 


BUFFALO, N.Y. 


CLARENCE A. MINER, President 


5.00 
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Sales Needs 


LUBECK 

and office facilities were adequate 
to handle the new car volume. 
His service facilities showed that 
he could easily handle the shop 
volume without any increase in 
space. His real job was getting 
rid of 900 used cars. 

The dealer was one of those 
who attended dealer meetings 
and always came back to his 
place of business complaining 
about used cars. His complaints 
reached the factory officials. A 
used car expert found the reason 
for the complaints, as the used 
car records for a year showed, 
was that the stock was continu- 
ally out of balance, over half of 
them being off brand models, 
cars taken in regardless of age, 
size or color. His books, more- 
over, showed that almost all of 
his net profits for the preceding 
year was tied up in unsaleable 
merchandise and in a rapidly de- 
preciating inventory. His diffi- 
culty appeared to be the way he 
operated the new car sales as his 
men instead of contracting with 
owners of Ford, Chevrolets and 
Plymouths and other fast selling 
and small used cars were bring- 
ing in cars which slowed up used 
car sales. At the time of the 
survey 31 of his 42 used cars on 
hand were from 30 to 90 days old 
and that 83 per cent of his used 
car gross losses were brought 
about by cars of that type. Month 
after month he sold some of 
these cars at sacrifice prices. His 
reconditioning expenses were 
running 13.1 per cent of total 
sales returns as compared with 
an average of 8 per cent noted in 
other dealerships where used cars 
taken in were of better types of 
merchandise. The older types on 
hand were not reconditioned for 
immediate sales. He had hopes 
they would sell “as is” and the 
fact that none of the other deal- 
ers would take them in was 
something to which he never 
gave a thought. 

Next the used car display was 
poor and the prices out of line in 
some cases. The result was that 
last fall when new cars were an- 
nounced he had a surplus stock 
of used cars, his money tied up. 
He was unable to get his share 
of new car sales in November, 


STATES 


37 
“36 | 
"37 
36 
"37 
36 


Total, 46 States 
for May 
Mississippi 


Total, 47 States 
for May 


MONTHS 


37 
“3h 
"37 
“86 
"37 
"36 
"371 
361 
"371 
361 
’37 | 


January 
February 
March 
April 
Total, 47 States 


for May 
Total to Date 


736 | 24395| 16073|101639|202372 





AUTOMOTIVE EXHIBITS are playing a big part in creating glamour at the Great Lakes Exposi- 
tion at Cleveland this year. This view was taken from the esplanade in front of the Firestone Building. 


December and the early months 
of 1937. He was forced to liqui- 
date and took a big loss on the 
inventory. The expert who was 
helping him finally convinced him 
that he needed more men to sell 
used cars. 

In forecasting his business for 
1937 a close analysis was made. 
The cars required to break even 
was raised to 325. This left 175 
cars and on a basis of $100 per 
car he would show a profit of 
$17,500. He placed the number of 
used cars to be sold at 800 and 
the program for the year included 
a better choice of cars to be 
traded. He planned that he and 
his sales manager would dispose 
of 150 cars between them, leaving 
650 for the balance of the organ- 
ization. He increased the new 
ear sales force to eight men and 
alloted each 25 used cars to be 
sold during the year or 200 in all. 
He had two used car men last 
year and they averaged 200 cars 
each. Therefore when he got 
ready to handle the job the situ- 
ation was: house sales, 150; new 
car men, 200; used car men, 200, 
for a total of 550, leaving 250 
cars to be sold by new men plus 
such used cars as might be taken 
in against the reconditioned used 
car stock. 

This budget showed conclusively 
that more used car men were 
needed and in setting himself up 


for the increased business it was 
found that the following chart 
would be the map by which the 
1937 business would be steered: 


Added 
Expense 
Per Mo. 


Employ 5 more new car men.$100 
Employ used car manager... 250 
Additional used car outlet... 125 
Extra reconditioning space... 150 
Three more used car salesmen 60 


This was further budgeted to 
consider six additional new car 
sales per month and to run the 
used car sales up to at least 75 
per month from the stock taken 
in on new car sales. This did not 
include the wash out sales of 
other cars taken in on the re- 
conditioned stock. An allowance 
was also set up for junk sales for 
each month. 

Additional used car display 
space was immediately secured 
and the used car men alternated 
from one lot to the other. The 
used car lots were cleaned up and 
lights strung. Banners and other 
devices for attracting attention 
were hung up. Classified adver- 
tising was used and all cars 





priced competitively and every; 
car appearing on the lot was in| wi allow more personal contacts 


splendid shape. Attracted by the 


display the number of “walk in 
and look around” visitors in- 
creased. If they had cars to trade 
no car was considered other than 
those that could be sold quickly. 
No large cars were to be taken in. 

In the new car sales section in 
April 45 new cars were = sold 
against which there were taken 
in 44 used cars of the type that 
could be moved quickly. Each 
used car was put through the re- 
conditioning shop in three days. 
As of Apr. 1 the dealer had 37 
used cars in stock. He added 44 
during the month and sold, not 
counting seven that were traded 
in for special reasons, 52 used 
cars. For the first 10-day period 
of June his report shows that he 
will sell better than 60 new cars 
and that his used car stock re- 
port contains no old cars and 
that he is on his way to a 30-day 
turnover in used cars. His re- 
conditioning expense has dropped 
from the 13.7 per cent of last 
year to almost 8 per cent while 
his general shop service has in- 
creased 53 per cent. He is now 
arranging for a background dis- 
play to dress up a modernized 
lubrication department which he 
says will enable him to not only 
secure more shop business but 


with his old owners. 


NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold. 
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PASSENGER CAR REGISTRA 
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Trained Personnel Termed Lubrication Essential 


Results at Davis Motors 


TOLEDO.—A properly trained 
personnel is essential to the suc- 
cess of any modernized lubrica- 
tion department, according to C. 
W. Davis, president of Davis 
Buick Co. here. 

Backing his statement, Davis is 
able to present comparative fig- 
ures for the first four months of 
1936 and 1937, showing the effect 
of well-trained personnel. 

The figures are as follows: 
Income from 1936 1937 

chassis lubrica- 

tion jobs 
Income, motor 
oil sales 
Income, gear 
changes (*) 
Income, wheel 
bearings 
Spring lubrica- 
tions 
Shock absorbers.. 
Cars serviced.... 
Chassis jobs 824 1,062 
Motor oil changes 468 554 

With the exception of the gear 
lubricant changes which show a 
slight loss for the first few 
months of 1937 due to lack of new 
cars but which in May prelimi- 
nary figures show to have an in- 
crease of better than 30 per cent 
as compared with last year, the 
department shows an increase of 
37 per cent made up of an in- 
crease of 31 per cent in cars serv- 
iced and 29 per cent in chassis 
jobs. The department has in- 
creased business at the rate of 
$220.06 per month since January. 
This return has more than paid 
for the expense encountered in 
setting up the department which 
it will be noted was a complete 
but inexpensive job. 

The department charges $1 for 
each chassis lubrication, and the 
car owner gets a thorough job. 
The first four months motor oil 
sales on 554 changes made 
brought in $1,374.60, averaging 
approximately $2.48 per car. With 
what oil costs per quart, the fig- 
ures show that the Davis organi- 
zation is making a good profit. 

Davis sensed at the beginning 
that it was the type of men at 
the hoist that would actually sell 
what he had offered in his adver- 
tising and follow-ups. Two men 
handle the department. They are 
being paid a salary which has 


$824.00 $1,062.00 
1,374.60 
365.45 
203.00 
84.80 


38.20 
1,150 


kept them happy and on the alert 
for more business than what their 
salary would pay for. It is noted 
that wheel packs, one of the most 
profitable lubrication operations 
on the list, have increased from 
19 per month to better than 50 
per month. Spring jobs have 
jumped from two per month to 
16 per month. Cars serviced have 
gone from 877 to 1,150 or an in- 
crease of 273 or 68 per month 
while chassis jobs have increased 
60 cars per month. These in- 
creases in which the men at the 
rack participate have been due 
to their sales efforts. General 
service department revenue has 
increased because of the fact that 
the two men at the lubrication 
hoist co-operate with the shop 
for more business on the basis of 
the lubricating department being 
the gateway for the shops. Car 
sales, new and used, have in- 
creased steadily. The gross for 
the lubrication department from 
advance reports for May show 
that lubrication volume has 
crossed the $1,300 mark for the 
month. 

Consequently, dealers should 
bear in mind that the old-time 
grease monkey is out of the pic- 
ture today. The personnel of the 
modernized lubricating depart- 
ment must be just as modern and 
alert and business-like as the de- 
partment itself. It’s the major 
part of today’s automotive mer- 
chandising. 


Insurance Co. Issues 


52-Page Tour Booklet 


NEW YORK. (UTPS)—En- 
couraging motorists to conduct 
their two-week vacations in their 
cars, a new 52-page tour book has 
been issued by the Aetna Casu- 
alty and Surety Co. The book 
contains twenty-two tours, with 
suggestions for side trips as well 
as for shortening or lengthening 
any of the jaunts.. 

Many automobile men through- 
out the country are making use 
of the book in their summer sell- 
ing campaigns to show the value 
of the automobile as a vacation 
means of taking the motorist to 
otherwise inaccessible interesting 
spots. 
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DAVIS BUICK CO., Toledo, attributes its lubrication department increase to the personnel which mans 
the department. Everything in the way of lubrication of the car is “sold” by the two men who man- 


age the section. 


Pennsylvania “NRA” Law 
Became Effective July I 


(Continued from Page 2) 


facturer’s advertised price, plus 
transportation. 
Exceptions 

(a) Member’s immediate fam- 
ily, or member of organization, for 
personal use of buyer. 

Must notify commission of such 
sales, giving name, address, re- 
lationship, motor and serial num- 
bers, etc. 

(b) Clean-up of new models, 
with permission of commission. 

(c) Rules and regulations gov- 
erning sale price of motor vehicle 
does not apply to sales to state 
or federal or municipal govern- 
ments. 

(d) If other than vehicle is 
taken in trade, licensee shall set 
forth article, trade-in price, and 
disposition intended. 
| (e) Consignment 
|rules and regulations 
|to used motor vehicles. 

(f) Out-of-state purchases by 
licenses. Complete information 
|} motor and serial numbers, speed- 
|ometer readings, condition and 
| purpose for which intended, must 
be furnished commission. 


applicable 
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governed by} 


344| 28006 


Forms 

Upon purchasing or taking in 
trade, any used vehicle, licensed 
dealer/salesman lifts appraisal 
certificate issued to owner, and 
retains so long as possession of 
used vehicle. 

Upon sale, must set forth basic 
price allowed by appraiser, item 
of repair, and maximum net al- 
lowance, and price received for 
vehicle when sold—then forwarded 
to commission. 

Sale of used vehicle. Must set 
forth itemized list prices of re- 
pairs and replacements at list 
price—cash received, and if fi- 
nanced, number of payments and 
amounts. If car taken in trade on 
used vehicle—use same method as 
used vehicle traded on new one. 

Sale of new vehicle. Must set 
|forth manufacturer’s advertised 
selling price, listing price of ad- 
ditional accessories and equip- 
ment, transportation—also that 
items have been paid for by pur- 
chaser without rebate or reduc- 
tion. 

If 





financed, name of finance 
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set forth, 
number of 


company must be 
amount of charges, 
payments. 

Shall set forth amount and 
specific kind of insurance, cover- 
age, premium and name of in- 
surance company. 

(Note—Must state that all items 
charged to purchaser without dis- 
crimination, rebate or reduction). 

Demonstrators. Governed by 
same provisions covering used ve- 
hicle. 

Speedometers. Must be con- 
nected at all times—shall not be 
turned back or reading falsified. 

Junked Vehicles. Certificate of 
appraisal must be returned to 
commission, without statement 
that certificate of junk forwarded 
dept. or rev. 

Daily Sales. Licensed dealer 
must forward daily, to commis- 
sion, list of all vehicles sold. 

(Note—In case of used vehicle, 
certificate of appraisal accompany 
vehicle when purchased by dealer, 
must be forwarded. 


Show Phineas Chosen 


MERIDEN, Conn—James J. 
Scanlon, Packard dealer, has been 
named general chairman for the 
Meriden Automobile Show to be 
staged at the State Armory here in 
November by the Meriden Automo- 
bile Dealers’ Assn. I. J. Gracey and 
Max Katz are other members of the 
committee. 


NICKELGRAM 
——101A=——— 


While attention has been fo- 
cused on the big Diesel engines 
for motor trucks, we have noted 
with great interest the develop- 


|ment of a baby Diesel rated at 


only 3 horse power at 1200 
r.p.m. built by the Witte Engine 
Works of Kansas City. It is 
said to be the smallest in Amer- 
ica, in fact, fully as small as 
anything built in Europe. While 
the engine is small it is not a 
toy and is expected to do its 
job well. For this reason, the 
major parts are built of the 
high-grade Nickel alloy mate- 
rials, which are used generally 
for the larger units. The frame 
is a one-piece casting of 114 per 
cent Nickel alloy iron; the 
cylinder, piston, and head are of 
the same composition. Because 
of the long-wearing quality of 
this alloy iron, it is expected 
that the cylinder will run at 

least 40,000 hours before 
THE requiring maintenance. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





Improved ed Labor 
Situation Brings 


Rally in Motors 


By C. J. ALEXANDER 


NEW YORK.—wWall Street was 
more cheerful this week than in 
several months. Two chief rea- 
sons stood out: 1. Less radical 
action on the labor front. 2. Ex- 
pectations that the ground work 
is being laid for a strong advance 
in business activity next fall. 


The sentiment regarding the au- 
tomobile industry has improved 
materially and both of the factors 
cited above are involved in the 
better tone. The motor car manu- 
facturers still have considerable 
negotiating with labor to be done 
and they also need a resumption 
of the forward movement of busi- 
ness this fall to support an ex- 
pected advance in automobile 
prices. 

It now begins to look as if con- 
sumer purchasing power in the 
next motor car model year will be 
strong enough to absorb a moder- 
ate price advance without much 
sales resistance. This means a lot 
to the industry and to investors 
in the industry. It may mean the 
difference between profit and loss 
for numerous companies. 

Wall Street long since has de- 
cided that automobiles must be 
priced higher next year if the 
manufacturers are to make 
money. Investors can look to the 
future with assurance only as 
long as the prospect is encourag- 
ing enough to justify higher 
prices without reduced volume. 

It was natural that the im- 
proved feeling should be reflected 
in the prices of automotive se- 
curities. In the week covered by 
the ADN stock price averages, 
through Wednesday, General Mo- 
tors was up five points and Chrys- 
ler eight points, with most of the 
gain taking place in the Tuesday 
and Wednesday rallies. The price 
average for 24 automotive stocks 
was up 3.31 points for the week. 

Here are the comparisons, by 
groups: 

Year 
Ago 
47.03 


49.97 


last This 
Week Week 
41.12 


Change 
24 Motors 3.3 
10 Car-truck Co's 42.01 
10 Parts-access -.- 35,11 38.34 > «639.08 
4 Tire-rubbers . 49.54 42.66 +-2.12 24.82 

Dun & Bradstreet this week put 
out a survey of the automobile in- 
dustry in which it said “low field 
stocks and the accumulation of 
unfilled orders may keep most 
plants on high operations until 
late in the summer, allowing but 
a brief pause to shift into produc- 
tion of 1938 models. 

It was pointed out that more 
77-B applications for re-organiza- 
tion were filed by concerns in the 
industry during the first five 
months of 1937 than a year ago. 
For manufacturers, three cases 
were recorded, as against three 
for all of 1936, and six for whole- 
salers and retailers, as against 10 
in all of last year. 

Failures also were more numer- 
ous than last year. The monthly 
average in the first five months of 
this year was 26.6, as against 21.2 
for the 12 months of 1936. 

With car and truck manufac- 
turing companies waiting a closer 
line on the full year’s earnings be- 
fore declaring more than nominal 
dividends, it was only because the 
parts and accessory makers have 


Studebaker Tops 
1936 Sales 19% 
In First Half 


18.88 


38.55 +3 





SOUTH BEND, Ind.—Paul G. 
Hoffman, president of the Stude- 


baker Corp., reports the sale of 
10,140 passenver cars and trucks 
in June compared with 7,573 in 
June, 1936—an increase of 34 per 
cent. 

This brings total sales for the 
first six months of 1937 to 56,639 
compared with 47,584 in the first 
six months of 1936, a gain of 19%. 








AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 10, 1937 


Pee. Fall Activity, Labor News Cheers Street 


increased payments over last year 
that a gain was recorded in the 
first half of this year over 1936. 


Declaring only $450,000 in divi- 
dends in June, as against $1,140,- 
000 in the like month of last year, 
the car and truck companies 
brought their six months’ total to 
$79,875,000, comparing with $98,- 
180,000 in the like period of 1936. 

This does not mean that divi- 
dends this year are to be lower 
than last if business holds up. It 
simply means, in the view of most 
observers, that the car and truck 
makers have not felt like stepping 
out on a limb in respect to divi- 
dends and then be tied up off and 
on all year by labor troubles. In 
other words, it is likely that about 
the same proportion of dividends 
to earnings as prevailed in 1936 
will prevail in 1937. 

Parts and accessory companies 
in June declared dividends calling 
for the payment of $8,450,000, 
comparing with $3,300,000 a year 
ago. This brought their total for 
the six months to $46,050,000, as 
against $21,655,000 a year ago. Al- 
though they have had their 
troubles, interruptions due _ to 
wildcat labor disturbances have 
not disturbed the parts companies 
as seriously as the car and truck 
concerns. 

Dividend declarations by the 
two groups of companies totaled 
$8,900,000 in June, as against $4,- 
440,000 a year ago, and for the six 
months totaled $125,925,000, com- 
paring with $119,835,000. 

Waukesha Motor Co. this week 
declared an extra dividend of 25 
cents, payable July 30. The third 
quarter regular of that amount 
was paid July 1. Firestone Tire & 
Rubber declared the quarterly of 
$1.50 a share on its preferred, pay- 
able Sept. 1. Modine Mfg. declared 
75 cents, payable Aug. 2. This 
represented an increase for Mo- 
dine over the 50 cents paid in the 
two quarters immediately preced- 


ing. 


Ludvigsen Named 


KALAMAZOO, Mich.—J. Seton 
Gray, president of Fuller Mfg. Co., 
has announced that E. L. Ludvigsen, 
former vice-president in charge of 
sales, has been appointed vice-presi- 
dent and general manager of the 
company. 





New York, July 9, 3:00 


motive stocks as a whole 
was the most active motor 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


P.M.—In less active trading than 
earlier in the week, automotive stocks held around yes- 
terday’s levels for most of the day. General Motors and 
Chrysler were slightly lower but the movement of auto- 


was mixed. General Motors 
issue. 








Factory-Dealer Inquiry 


Impartial, 


DETROIT.—Automobile manu- 
facturers need not fear an inves- 
tigation into trade practices that 
have grown out of intensive com- 
petition, if the charges of in- 
equitable conditions have no sup- 
port in factual data, Congressman 
Gardner R. Withrow, of Wiscon- 
sin, will state in a signed article 
to be published in the official 
Bulletin of the National Auto- 
mobile Dealers’ Assn. next week. 


“When I was requested by the 
legislature of my state, Wiscon- 
sin, to introduce a resolution, No. 
389, in the congress to direct the 
federal trade commission to in- 
vestigate what seems to be an 
inequitable condition in the auto- 
motive industry and trade, I was 
well aware of the causes behind 
that request,” the article will as- 
sert. “In Wisconsin we have been 
trying to correct that situation 
for two years. 

“The unethical practices that 
have grown out of the intensive 
competition of the manufactur- 
ers for volume production are 
thoroughly known in my state. 
The evils have been brought to 
light through the administration 
of our Wisconsin licensing act. 

“Our state banking commission 
has the administration of our law 
to license automobile dealers, 





Says Sponsor 


salesmen and finance companies. 
In its administration of the law, 
it reports that it has found many 
inequities, many abuses, in the 
relationships of the manufacturer 
and the dealer. Furthermore, 
those abuses seem to vitally affect 
the consuming public. 


“I take this stand: If these 
charges are unsound, if they have 
no support in factual data, then I 
firmly believe the automobile 
manufacturers, or the dealers, 
need not fear for one moment the 
resolution which I have _ intro- 
duced. 


“I am convinced the retailing 
automobile dealers of America 
are desperate in their determina- 
tion to find some method of self- 
preservation. I am not convinced 
the fault lies entirely at the doors 
of the manufacturers. An im- 
partial investigation, a sincere 
inquiry into the whole subject of 
automobile production and mer- 
chandising should inform us 
where the causes lie, and then, 
together, we can correct them. 
Opportunity for a fair, legitimate 
profit, I believe, is the wish of the 
manufacturer for his dealers. 


Congressman Withrow will dis- 
dealer relationships on a national 
hookup from 9:45 to 10 p.m., July 
20, NADA announces. 
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Last Sale 
July 9 July 2 


1937 
High 


Low 





Allis Chalmers 
American C. & F 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel . . 
Bohn A. & B.... 
Borg-Warner 
Briggs Mfg. 
Budd Mfg. 
Budd Wheel Co. 
Chic. 
Chrysler 
Clark Equip. 
Cleveland Gr. 
Collins & Aikman. 
Com. Credit 
Commercial Inv. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 

Federal Motor 
Firestone T. & R 
General Elec. 

General Motors 
Glidden 

Goodrich, B. F 
Goodyear T. & R 
Graham-Paige 


Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 
Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B. 
Lee Rubber & Tire 
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Libbey 
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Motor 
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Nash 
Pacific 
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Spicer 


Ludlum 


Midland Steel 


Last Sale 
NEW YORK July9 July 2 
-Owens-Ford Glass 
Steel 
Trucks 
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Murray Corp. 


Kelv. 
Mils 


Packard 
Raybestos 
Reo Motor 
Republic Steel Corp. 
Socony Vac. 
Sparks- Withington 


Manhattan 


Mfg. 


- Stewart-Warner 
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Studebaker 


Thermoid Co. 


152 
3614 


, vu. 6. 
6% 

31/4 
53 
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White 


Thompson Products 
Timken-Det. 
Timken Roller Bear. 
U. §S. 


Axle 


Industrial Alcohol 
Rubber 


West’house E. & M 


Motors 


Yellow Truck 


Young Spring & Wire 
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Asbestos 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 


CHICAGO 
Mfg. 


Perfect Circle 


Pines 


Winterfront 


Woodall Industries 


DETROIT 


Bower Roller Bearing 








Steel Output 
Rate Climbs to 
76% Capacity 


YOUNGSTOWN, O.—With 65 
open hearth furnaces in operation 
here and three Bessemer plants 
making steel mill operations at 
mid-week showed further im- 
provement, and at 76 per cent 
were three points above the last 
operating mark before the strike. 


Good backlogs and incoming 
orders seem to insure the mills 
of an average of 70 per cent 
operations during the summer 
months, giving the companies 
and the workers a chance to re- 
coup some of the heavy strike 
losses. 


Youngstown Sheet and Tube 
Co. had 20 of its 24 open hearths 
on production Wednesday with 
10 at each plant. The Bessemer 
was operating on two short turns 
and finishing mills taking all the 
steel made. 


Republic Steel Corp. had il 
open hearths in operation here 
and five at Warren. All its blast 
furnaces were making iron. Re- 
public’s finishing mills are taking 
all the steel made. 

Construction work in Sheet and 
Tube and Republic plants is being 
pushed. Sheet and Tube is build- 
ing two big additions to the cold 
strip mill at Campbell and instal- 
lation of the intermediate tube 
round mill at Brier Hill was re- 
sumed. Riveting guns sound as 
Republic is completing its new 
pipe storage crane-way. 

Youngstown Metal Products, 
located at Sheet and Tube Mo- 
sier plant, resumed operations, 
and is working with about 250 
men. 


Fla. Court Bans 
Property Levy 
On Automobiles 


TALLAHASSEE, Fla.—The 
Florida supreme court, in a deci- 
sion last week held that the con- 
stitution prohibits property taxa- 
tion against automobiles even 
though they are “stock in trade” 
of a sales concern. 

The high tribunal reversed 
Judge H. F. Atkinson of Dade 
county circuit court, who over- 
ruled an application by the 
Nolan-Peters Motors, Inc., for an 
injunction preventing Dade 
county taxing officials from levy- 
ing and collecting property taxes 
against automobiles held by the 
company for sale. 

It was pointed out that an 
amendment to the constitution in 
1930 provided that “motor vehi- 
cles, as property, should be sub- 
ject to taxation only in the form 
of a license fee.” Dade county 
taxing officials; however, con- 
tended that “automobiles held by 
a sales agency are stock in trade 
property and not ‘motor vehicles’ 
within the constitutional defini- 
tion.” 

The supreme 
said in part: 

“It is beyond the authority of 
the legislature to levy a property 
tax on motor vehicles. An auto- 
mobile is a motor vehicle even 
though not yet licensed or oper- 
ated on the public highways.” 


Willys Estate Valued 


At Net of $2,205,419 


NEW YORK.—John North 
Willys, who started in the auto- 
mobile business with $7,500 of 
borrowed capital, left a net estate 
of $2,205,419, according to a 
transfer tax appraisal filed here 
this week. Not included as part 
of the estate was a settlement, 
reported to be for $7,650,000, 
made with Willys’ first wife at 
the time of their divorce in 1934. 
Willys’ gross estate was ap- 
praised at $2,756,078. 


court decision 
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Ford Workers are Paid 
Average of $7 25a Day 


(Continued from Page 1) 


1903 to more than 25,000,000. This | Ltd., of Dagenham, Eng., Matford, | 
statement followed closely on the; the French Ford company at As- | 
heels of the announcement of a/nieres, France, nor the German 


half million dollar expansion| Ford company at Cologne, Ger-| 
program at Norfolk, Va. 

In releasing its tabulations on| 
employment and wages the com- | 
pany said: 

“Average daily wage of the| 
86,889 Ford Motor Co. factory | 
employes in this district is $7.25, 
an average of 90% cents an 
hour, officials of the company an- 
nounced Wednesday. 

“As of July 1, the largest group | 
of employes, 29,464, are paid 90| 
cents an hour, or $7.20 a day. The | 
work-week is five days, giving | 
the 29,464 employes a wage of $36 | 
for a forty-hour week. 

“This figure does not include | 
the 1,989 employes on the salary | 
rolls, working in offices and on 
boats, or 288 college students, | 
who are working during the sum- 
mer months. 

“Only 5,598 workers are being 
paid the minimum rate of 75| 
cents an hour, or $6 a day. Those 
receiving this rate of pay are} 
employed as sweepers and at| 
other unskilled jobs. 

“In the second largest group, | 
22,532 receive 85 cents an hour, 
$6.80 a day, while 11,450 workers | 
receive 90 cents an hour, or $7.60 | 
a day. One dollar an hour is paid | 
to 5,431. | 

“Ford employs 10,000 disabled 
men, who were handicapped at 
the time of hire. These workers, 
including 34 blind men, work in| 
various factories and at odd jobs 
set aside for invalids. 

“Complete tabulation of wages 
paid employes on factory payrolls 
for July 1, in the plants at the 
Rouge, and in Highland Park, 
Flat Rock, Northville, Phoenix, | 
Waterford, Plymouth, Nankin 
Mills, Ypsilanti, Newburg and 
Dundee are as follows: 
Amounts 

Per Day 
Total Wages 
$33,588.00 | 

12.40 

26,457.60 

153,217.60 
7.00 
212,140.80 | 

87,020.00 | 

43,448.00 | 

29,064.00 | 

14,282.40 | 

10,074.00 | 

6,835.20 | 

5,380.00 

3,806.40 

1,900.80 | 

1,624.00 | 

951.20 | 
480.00 | 
322.40 | 
128.00 | 
52.80 | 


Number of 
Emploves 
5,598 
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Rates 
$0.75 
.77% 
80 
85 
87% 
.90 
95 
1.00 
1.05 
1.10 
1.15 
1.20 
1.25 
1.30 
1.35 
1.40 
1.45 
1.50 
1.55 
1.60 
1.65 


Day 
$6.00 
6.20 
6.40 4,134 
6.80 22,532 
7.00 1 
7.20 29,464 
7.60 11,450 
8.00 5,431 
8.40 3,460 
8.80 1,623 
9.20 1,095 
9.60 712 
10.00 538 
10.40 366 
10.80 176 
11.20 145 
11.60 82 
12.00 40 
12.40 26 
12.80 10 
13.20 4 


Totals 86,889 $630,792.60 
This summary of wages and| 
employment is borne out in the 
statement later in the week that 
the company had produced its 
1,000,000th car this year in a pe-| 


| at the plant door. 


| travel 


| barge canal, 


|} many. 


Ford-Canada production for the | 
current season today totaled 59,- | 
500 and Lincoln and Lincoln-| 
Zephyr production of 1937 series | 
cars 28,500. Excluding production 
by the English, German and} 
French companies, all independent | 


|Ford manufacturing companies, | 
| the total of Ford V-8, Lincoln and | 


Lincoln-Zephyr production in the 
United States and Canada for the | 
current production season runs to | 
approximately 1,088,000. 

Expansion plans for the Ford 
branch assembly plant at Norfolk | 
call for the expenditure of $500,000 
and the increase of production | 
from 50 cars daily to 400. 

Included in the expansion will | 
be a building 300 by 520 feet and | 
a 400-foot concrete dock. At pres- | 
ent, though it is a_ tidewater | 
plant, there are no facilities for | 
ship loading. Cars and trucks | 
manufactured there are_ sent| 
overland 10 miles to the wharves | 
of the Norfolk Army Supply Base. | 
The new dock will permit loading | 


Incoming shipments of parts | 
from the Rouge plant will be car- | 
ried all the way by water when | 
the dock is finished. They will | 
by Ford vessels via the 
Lakes, New York state | 
Hudson river and |} 


Great 


coastal waters. 

The new plant, which will ap-| 
proximately double the dimen- 
sions of the present one, will be 
of reinforced concrete, structural 
steel, brick and steel sash, with a 
new type of roof to provide im- 


| proved natural lighting. | 
| 


At peak production the plant 
will employ. about 250 men. 
Ohio Chrysler Dealers | 

Inspect Factory Here | 


DETROIT. — Chrysler dealers | 
from the territory covered by | 


| Reilly-Wearley, Toledo distributor, 


will be guests of the factory on 


| Thursday and Friday of next week. | 


The purpose of the visit to Detroit | 
is an inspection of the various 
Chrysler activities and a drive- 
away of 101 Chrysler cars. 

The Ohio delegation will arrive 
in special buses and will hold a} 
short downtown parade before} 
taking up quarters at the Detroit- 
Leland. Thursday will be devoted 
to inspection of various plants, | 
including the Plymouth factory 
and the Highland Park engineer- | 
ing building of the Chrysler Cor- 
poration. 


Dealer Contest Boosts 


Pontiac Car Radio Sales 
PON TIAC.—Sales of radio- 
equipped Pontiac cars have in- 
creased rapidly since the intro- 
duction of the radio contest in 


|May and June, according to J. H. | 


ers using Protectoid transparent 
packaging materials for packaging 
applications of all types; and to 
those who use Lumarith. Millard 
Demarest will head the new depart- 
ment, assisted by Ralph E. Porzer. 


“THE U.S. 
ROYAL MASTER IS 
THE GREATEST PROFIT 
BUILDER EVER GIVEN 
TO A DEALER BY ANY 
TIRE MANUFACTURER” 


New Division Formed 


DETROIT.—Celluloid Corp. has an- 
nounced that it has organized a 
technical sales and development di- 
vision whose primary function is to 
give technical assistance to custom- 


Smith & Henderson 
Buick Sales & Service 
Vancouver. Washington 


Dealers in many makes of cars 
are adding substantial De Luxe 
Equipment profits from SKID 


CONTROL. No investment necessary. be: 


No one knows better than a car dealer the sales 


magic in the word safety. You use it in describ- 
ing the bodies of the cars you sell—in talking 
about the brakes—the chassis—the glass—the 
steering wheel. And now you can use it in 
speaking about tires. 

For when you show a customer the new U.S. 
Royal Master you can say without exaggera- 
tion that here is the greatest safety tire ever 
built—the only tire that gives complete two- 
way SKID CONTROL. 


You need carry no stock to sell Royal Masters 
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Alliason Appointed 
DETROIT.—L. B. Alliason, for 
many years prominent in transmis- 
sion gear manufacturing as an en- 
gineering representative, has joined 
the staff of National Broach & Ma- 
chine Co. as sales engineer. 


FREE |... nano 


DEMONSTRATOR FOR 
YOUR SHOWROOM 


With this one-minute 
showroom test you 
actually demonstrate 

the advantages of 


Ala. Signs Reciprocity SKID CONTROL. 
| Pontiac’s radio sales will set new | 


With Fla., Tenn., G ia | 
.» Tenn., Georgia | = oan 
MONTGOMERY, Ala.—w. w.|"°°ords” Otis declared. — | 
Ramsey, associate member of the | . . . 
state tax commission in charge | ee Office Established & « 
| of motor vehicles, said reciprocal} _CLEVELAND.—Designers for In-| 
agreements had been reached| dustry, Inc., industrial designers and | 
with Florida, Tennessee and | Product stylists, have established | 


|New York quarters in International | DE LUXE SAFETY EQUIPMENT 


riod of eight and one-half months | Otis, manager of parts and ac- make no large investment. All you need is a 
which would indicate that it has |C®SSories. The contest offered 25 
been operating at almost peak ca-| Stromberg-Carlson home _ radios | 
pacity since late last fall. The|free to dealers who show the 
1,000,000 total did not include Ford | 8Te@test increase in the percent- | 
V-8 production in Canada, nor | #8® of new cars delivered with 

}Lincoln and Lincoln-Zephyr pro- | radios installed, one to each zone. 

/ duction in the United States, nor; “Results of the contest to date | 

| the production of Ford Motor Co., | indicate that the success of the 

ane plan is well beyond our expecta- | 
itions and at the present time 
|there seems little doubt that 


tire for display purposes—or better still—a set 
of tires for demonstration on one of your show- 
room models, The free hand demonstrator 
does the rest—tells a complete and convincing 
safety story that sells your customers on this 
new SKID CONTROL and makes substantial 
plus profits for you. 


Georgia. | 


Building, Rockefeller Center, accord- 
Both passenger cars and trucks ing to p Bt actere here by Chas. 


not used for hire are affected, he|H. Oppenheimer, president. A de- 
said. An automobile from one of | signing staff will be maintained in 


those states may be used in Ala- 
bama for 30 days without the ne- 
cesyity of the owner purchasing 
an Alabama license, provided the 
owner does not intend to make 
this state his permanent home. 


|the New York office, which is in 
charge of H. C. Gooding. George E. 
Henry, formerly associated with the 
business paper field, has been ap- 
pointed sales promotion manager 
with headquarters in the New York 
office. 


U.S. Tire Dealers Mutual 


Corporation 


1790 Broadway, New York City + 5725 Telegraph Road, Los Angeles, Calit. 


nited States Rubber Company 





BEND LX BANISHES 


THE NUMBER ONE MENTAL 
HAZARD OF MOTORING— 


OW Bendix banishes the Number One Terror 
of Motoring—the fear of tire blow-outs! 


Bendix Hydraulic Steering Stabilizer, a simple, enor- 
mously sturdy device, stands guard between the steer- 
ing wheel and the road. It positively prevents road- 
shocks from reaching the driver's hands. Yet it does 


not interfere with steering in any way. 


Bendix Hydraulic Steering Stabilizer absorbs road 
shocks; it relieves driving strain; it vastly reduces 


danger of soft shoulders; it eases high speed vibra- 

. . — In public test, conducted many times 
tion; it eliminates rut wobbles. and viewed by thousands of persons, 
a car equipped with the Stabilizer 
runs over Railroad Ties at 70 Miles 
an Hour! Hands Off Steering Wheel! 


stalled on almost any car, truck or bus—whether with See B No Swerving! Full Steering Control! 


Bendix Hydraulic Steering Stabilizer is quickly in- 


conventional front axle or individual springing (such 
s ‘‘knee-action’’). No drilling—no special tools—no 


special care—no repairs—no servicing needed. 


Standard model retails at $18.50. Heavy duty mod- | s INTERFERE 
els for very large cars, trucks and buses at compara- 4 Ta est 
bly low prices. Available through Bendix distributors “a 

& STEERING 


truck and bus manufacturers are invited to write for ™* ’ IN ANY 
details to— NEY e WA 4D “Le 
IN 20 4 


to car dealers, service stations and fleet owners. Car, 


BENDIX PRODUCTS CORPORATION MINUTES! 


(Subsidiary of Bendix Aviation Corporation) 


401 Bendix Drive South Bend, Indiana 


BENDIX ~— = 
HYDRAULIC Stecbing STABILIZER 
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